A NEW IDEA FOR YOU 


Mr. Business Man.. 


This year, give the bonus with a bonus 
when you distribute your company’s 
end-of-the-year profit sharing. 


Give your employees their bonus in 
the form of a 


BELL SAVINGS “Gift of Thrift 


44 

[Sastry of SO 
YOUR SAVINGS \% \ 
[INSURED Je 


ie 


Telephone 


FInancial 6-1000 


Ask for the 
Savings Department 


BELL SAVINGS 


AND LOAN ASSOCIATION 
793 W. Monroeat Clark, Chicago 3. Ill. 
Financial 6-1000 


RESOURCES OVER $ 190,000,000 


For full details about this new, 
practical, time-saving and easy method 
of solving your annual 

Christmas Bonus problem... 


FILL IN AND MAIL (No obligation) 
BELL SAVINGS Dept. C 
79 W. MONROE AT CLARK 

CHICAGO 3, ILLINOIS 


Please phone for an appointment to discuss our use of 
the BELL SAVINGS Gift Of Thrift plan. 


Name 


Firm 


Address 


City. = Zone 


Telephone 


Position. 
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() more on the 76 


king steel is not the only after hours operation at Inland. Scheduling production to make 
lain you get the kind of steel you need, in the quantity you need, and when you need it is 
ther job that can’t be put off until tomorrow. Production schedulers are in constant touch with 
ry mill, aware of up-to-the-minute operating capabilities, keeping steelmakers informed of 
nging ge oemements .. . like squeezing an extra 20 tons into a mill schedule for a customer 
a a last minute “must.’”’ As nerve center of the sales department, Inland’s order division is 
e to the mills and close to the customer . . . ever sensitive to his requirements. 


Symbol 
of 
Progress 
in Steel 


INLAND STEEL COMPANY «+ 38 South Dearborn Street + Chicago 3, Illinois 
les Offices: Chicago * Milwaukee ° St. Paul * Davenport * St. Louis + Kansas City * Indianapolis + Detroit * New York 


Statistics Of wee 


Chicago Business 


September, 1957 August, 1957 September. 


Real estate transfers, Cook Co... = 6,561 7,198 
Consideration _____ Soa $ stn ok Oe 3,664,352 $ 5,792,956 $ 4 
Bank clearings, Chicago = $ 4,852,021,498 $ 4,819,249,004 $ 4,378,0 
Bank debits to individual accounts: 
7th Federal Reserve District_._______ $27,916,000,000 $29,055,000,000 $24,193, 
Chieaso only = eee  $14,256,075,000 $14,179,320,000 $11,970, 
(Federal Reserve Board) : 
Bank loans (outstanding) Chicago weekly : 
reporting banks _.___._.._#+=+_+-____. $ 4,261,000,000 $ 4,239,000,000 $ 3,809,00) 
Midwest Stock Exchange transactions: 
Number of shares traded_____ 1,698,536 2,047,718 1,889 
Market value of shares traded. 59,597,785 $ 72,706,940 $ 85,86) 
Railway express shipments, Chicago area_ 779,321 751,859 87) 
Air express shipments, Chicago area_____ 68,051 80,311 7 
L.C.L. merchandise cars, Chicago area____ 13,628 14,157 AL 
Electric power production, kwh, Comm. 
Ea\Con eee eee 1,615,089,000 1,758,149,000 1,531,50) 
Industrial gas sales, therms, Chicago_____ 14,165,120 12,663,332 13,99) 
Steel production (net tons), metropolitan | 
area lp ee Ue... eee ee 1,642,900 1,736,000 1,91) 


Revenue passengers carried by Chicago 
Transit Authority lines: 


Surface division 36,328,347 36,715,080 41,02) 
Rapid transit division 


ns ae 8,471,275 8,988,211 8,94) 
Postal receipts, Chicago*_.. = Ep 12,260,742 $ 10,893,818 
Air passengers, scheduled, Midway and 
O’Hare airports: 


Arrivals. Ree Se ee een 2s 461,487 497,730 39) 
Departures: =. _ ee eee 465,395 510,518 41) 
=} Consumers’ Price index (1947-49—100) 
By Jove! This Chicago =. Samra Cee & 124.3 124.1 
Receipts of salable livestock, Chicago... 387,693 353,045 37 
Fp Unemployment compensation claimants, | 
sé 7 i : 
New York Executive Cook & &DuPage counties _____ s 31,244 33,894 . 2 
Families on relief rolls: 
Cook County: eee 21,138 21,484 2) 
a Fa ! Other Illinois counties_... 12,019 12,224 ib 
IS my idea of comf or t . *Postal Department now reports in four- 


week rather than monthly periods. Com- 
parable figure for 1956 is not available. 


December, 1957, Tax Calendar 


A ‘‘for men only” flight Date Due Tax Returnable te 
i i 2 Employes file amended withholding exemption cer- 
Bien Peausituily tificate for ensuing year, where exemption status has 
i changed. If a change in withholding exemption status 
Brciueive JeAtBres occurred in December, same should be filed within 
ten days thereafter with Employer 
For reservations on this 15 Illinois Retailers’ Occupation Tax and MROT return 


and payment for month of November Dept. of Rev. (IIL) 


popular dinner flight 
15 If total Income and Social Security taxes (O.A.B.) 
from Midway to LaGuardia withheld from employe plus employer’s contribution 
in November exceed $100, pay amount to Authorized Deposita 


(leaves 5 p.m.), call United 15 Second and final payment of estimated 1957 tax by District Dir. of Inte 


at Flmancial 6-5700, corporations Rev. 
j 31 Secure motor vehicle licenses for passenger cars and 
or an authorized travel agent. ri Re age 2 a 


. _ 31 Chicago concerns secure city vehicle licenses for 1958 City Collector 
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Rendering of New Plant now under Construction for Teleweld, Inc. 


x New Plants now Located in 


earings Franklin-Mannheim District 


Mannheim Road and Franklin Ave. 


Franklin Park 


Clearing Industrial District, Inc., has four 
modern industrial districts in the Chicago area. 

The company offers the services of a complete 
engineering and construction department, archi- 
tect and financing on either a long term lease 
or purchase contract; in short, every detail 
toward a completed project. 


NEW MODERN DISTRICT 
YR MODERN PLANTS 


For further details address inquiries to “Clear- 
ing Industrial District, Inc., 38 South Dearborn 
Street, Chicago 3” or call RAndolph 6-0135. 


joice Sites Available 


CLEARING INDUSTRIAL DISTRICT, Inc. 


FIRST NATIONAL BANK BUILDING CHICAGO 3, ILLINOIS 


si 


Efengee executive office with Wakefield ceiling : 


EFENGEE not only recommends. . . i 


but also uses Wakefield ceilings because ... 


Wakefield modular luminous ceiling elements offer low brightness — 
illumination and high efficiency noise reduction. Easy maintenance ~ 


is insured with patented Touch-Latch feature which allows diffuser 


to swing down and open. Sprinkler heads may be installed at inter- 
sections of the acoustical baffles and air conditioning ducts can be 


easily adapted to these baffles in all installations. 


Wakefield modular ceiling elements are available in a complete 


range of sizes suitable for both recessed and surface mounting. 


Write, wire or call our Commercial Lighting Department for complete information, engineered — 


layouts, estimates, etc. (no obligation, of course!) 


over 50,000 electrical products in stock at all times 
quick and courteous service e 22 trunk lines e free parking 


EFENGEE ELECTRICAL SUPPLY CO., INC. 
Wholesalers of Everything Electrical 
965 West Chicago Avenue + Chicago 22, Illinois * SEeley 8-3500 


WAUKEGAN BRANCH: 


INTERSTATE ELECTRICAL SUPPLY CO. 
1020 Greenwood Avenue * Waukegan, Illinois « ONtario 2-1194 
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Travel in any direction 
around Chicagoland 
and you will see much 
evidence of the city’s 
superhighway program now under- 
way with a vengeance. Surveyors 
seem to be everywhere. Bulldozers 
and other heavy construction equip- 
ment are in use around the clock. 
The parade of cement trucks is end- 
less. Skeletons of bridgework grow 
steadily over streams, railroad 
tracks, and even each other. 

Each project is a notable engineer- 
ing achievement. The three Illinois 
tollways, for example, are the first 
highway projects of any kind in the 
Middle West to utilize pre-stressed 
concrete bridge girders (the one on 
our cover is one of the many). By 
using concrete for these girders, the 
toll highway commission estimates 
it cut construction costs approxi- 
mately $5 million and shortened con- 
struction time several months. A 
full roundup of the various roads 
and the progress being made on 
them starts on page 18. 


Our 
Cover 


Are we ready for com- 
mercial jet aircraft? At 
issue... 2 million each can the 

airlines put them into 
use for everyday flights? Donald W. 
Douglas discusses the jet aircraft and 
its implications for the business 
world in the article starting on page 
132 

What is the right price for a 
product? Beginning on page 15, 
Fred C. Foy discusses private enter- 
prise’s pricing policies and prac 
tices, an area of industry’s opera- 
tions that is so little understood and 
so often misrepresented. 

A full life isn’t necessarily a long 
one, nor is a long life necessarily a 
full one. A properly oriented indi- 
vidual who knows how to live may 
have a full life even under sentence 
o£ execution.” The (sécret eis in 
knowing how to live. It’s the topic 
for Dr. Robert C. Page’s article, 
page 17. 

Five years ago, less than 2,300 in- 
dustrial plants were eligible to use 
two-way radios for intra-plant opera- 
tions. At the end of last year over 
14,000 plants were authorized to use 
them. The story of how they are 
used to save time and’ money for 
industry starts on page 22. - 
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TRAINED WATCHMEN and GUARDS.. 


> 
Ge 


SHOPPING CENTERS 


PLANTS AND 
WAREHOUSES 


eliminates your personnel problems of hiring 


Kane can provide you_with a complete, individual watchmen, and also eliminates the — 
uninterrupted watchmen or guard service. danger of having a single isolated man alone ~ 
Personnel are trained, thoroughly experi-- on the job. Kane Watchmen and Guards are : 
enced, and fully supervised by Kane offi- smartly uniformed and the service includes — 


cers who cruise assigned districts in insurance coverage, social security, unemploy- 
-squad cars. In addition, the Kane Service ment taxes, and overtime. 


ee eae KANE SERVICE ; 


for complete information. — whi 510 North Dearborn Street 


Chicago 10, Illinois 
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ore And Cheaper Locally 


recent study by the Investment Bankers Association 

' America discloses that 2,456 school bond issues 
th a total value exceeding $1,831 million were sold 
the ten months ending July 1. Past school con- 

ction records show that 30 per cent of school 

struction is financed on a “pay as you go” basis or 
om revenues other than bond sales. 

Applying this 30 per cent to the bond sales in the 
months’ period indicates that more than $2,600 
Ilion has been provided for building classrooms, or 

ough for 87,210 units, assuming an average class- 
om cost of $30,000. Thus, in ten months provision 
1s made for more new classrooms than in the all- 
ne record year of 1956, when 69,200 additional 
oms were built. If the rate established through the 

months to July 31 was continued through Sep- 

mber, financing was provided for more than 110,000 

issrooms in twelve months. 

‘An analysis of school bond issues sold during July 

ows that the average interest rate was 3.89 per cent, 
ich was only .2 of one per cent above the national 

erage for all municipal and state bonds. By con- 
ast, the federal government recently paid four per 
nt for short term money. 

‘These figures are highly significant for several rea- 
S. They demonstrate conclusively, for example, 
t there is both willingness and financial strength 
support education at the local level. They also 
w that local governments have been able to market 

cir school issues at going interest rates, despite a 

htening money market. 

‘Finally, they prove beyond argument that Congress 

s eminently right in defeating the proposal in the 

t session which would have provided $300 million 

ear in federal aid to states for classroom construc- 

m over a five-year period. State and local govern- 

ents are not only building eleven times as many 

ssrooms as this aid would have meant, they are do- 
it without federal intervention and undoubtedly at 
ower cost as well. 


t's Emancipate “Slave Labor”’ 


ator Knowland of California, the present minority 
der, has announced his candidacy for the governor- 
ip of his state, and has started his campaign. With 
traordinary political courage, he has strongly en- 
rsed a state right-to-work law—the law which 
ovides that a man can join or not join a union, 
he desires, and guarantees his right to work at his 
de in either case. 

Senator Knowland also has a program of federal 
Dor legislation for which he will work when the 
t session of Congress convenes in January. Points 


in this program include: Right of union members to 
elect their officers by secret ballot; provision for 
recall of officers by secret ballot, requirement that 
strikes be called only by vote of the members through 
a secret ballot; legal protection of union welfare and 
other funds; adoption of what amounts to an initia- 
tive and referendum system whereby union members 
can override actions of their officers. 

The Senator undoubtedly will be denounced as 
“anti-labor” because of his position. The fact is that 
his proposals, if enacted, would be a boon to all labor 
and the country as well. Unions would get their 
members on the basis of service — not by coercion, 
intimidation, and the power of monopoly. This 
would inevitably make for better and more effective 
unions. ‘The Senator’s other proposed protections 
would give union members a vitally needed means of 
getting rid of the racketeer, the goon, the crook, and 
the dictator. Can any fair man doubt the necessity 
for these reforms in the light of the conditions 
exposed by the McClellan committee? 


Portrait of Inflation 


A vivid picture of inflation at work has been drawn 
by the Family Economics Bureau of Northwestern 
National Life Insurance Company from a study of the 
French franc. Here are some of the startling facts: 

French retail prices now average approximately 
175 times their 1913 level and about 25 times their 
pre-World War II level. A 500 franc note was rich 
man’s money in 1913. It was worth almost 100 golden 
eagle American dollars of 1913. By 1939 it was worth 
less than 13 American dollars. ‘Today, after the latest 
devaluation of the franc, an American tourist gets a 
500 franc note for $1.19 of 1957 American money. 

Had the U. S. dollar depreciated to the same extent 
as the franc, it would be worth only four cents com- 
pared with pre-World War II days. Probably the 
smallest paper money in your billfold would be a 
$100 note and it wouldn’t buy a dinner in a good 
restaurant. Your daily newspaper would cost approxi- 
mately $10. 

Advocates of “creeping inflation,” more government 
subsidies for more groups, and endless wage boosts 
in excess of productivity gains, might well ponder the 
fate of the franc. The dollar has already taken a 
severe beating. It can and will take a much worse 
drubbing if we aren’t willing to accept fiscal and 
monetary discipline, even at the cost of occasional 
temporary periods of economic readjustment. 


First 
Time Ever! 


automatic infusion brewing 
with vacuum packed coffee 
Flavor! Fragrance! Rich coffee body! 


Davend Automatic Cafeterias 


5847 W. Montrose, Chicago 54, Ill. 
FRanklin 2-8326 


NEED 
WORKING CAPITAL 
FOR HIGHER PROFITS? 


TALCOTT 
HAS THE ANSWER 


Cash advanced 

on revolving 

fund basis on your 
accounts receivable, 
inventories and 
machinery 


inepalinant and 
lease sales 


Factoring 


$50,000 to Millions 


JAMES TALCOTT, INC. 


FOUNDED 1854 
209 S. LASALLE ST. CHICAGO 4 
Financial 6-1444 


NEW YORK DETROIT 


Se ate 4 


Here... here... 
and Everywhere 


° Conference on Power — The 
Public Utilities Law Section of the 
Illinois State Bar Association is hold- 
ing an afternoon conference on 
power November 8 at the Sherman 
Hotel. Executives from utilities, en- 
gineers, and investment counselors 
are expected to attend the session 
which will report on a survey of 
recent technological and economic 
developments in the production, 
distribution and consumption of 
nuclear, electric, and natural gas 
power and an analysis of their legal 
implications. 


¢ The Atom Comes To Town — A 
new motion film, “The Atom Comes 
To Town,” which explains peace- 
time uses of atomic energy in power, 
medicine, agriculture, industry, and 
research, is available to business or- 
ganizations. The film runs 29 min- 
utes and is a 16 mm live action 
production in color. It rents for $15 
a week or can be purchased for $160 
from the Chamber of Commerce of 
the U.S., 830 First National Bank 
Building, Chicago 3, Illinois. 


¢ Fast Growth Area — Chicago 
Heights today boasts over 75 firms 
that manufacture products worth 
over $125 million annually. Its 
growing population, now 28,942, 
shows a 17 per cent rise from 1950, 
making it one of the fastest growing 
of Chicago’s suburbs according to 
the Committee for Chicago Heights. 


¢ Tire Boom — Tire dealers in this 
country will be selling 80 million 
passenger tires a year in a decade, a 
45 per cent increase over this year’s 
business, predicts H. E. Humphreys 
Jr., chairman of United States Rub- 
ber Company. Truck and bus casings 
should add another 11 million units 
to the dealers’ 1967 volume. The 
immediate outlook is also good with 
replacement passenger tire business 
for this year at a record level of 55 
million units. Next year’s business 


should top that figure by ano 
million units. 


© Vacuum Cleaner for Airp) 
— Sabre Metal Products, Inc., Ly, 
Illinois has unveiled its “Jet Ele 
Vacuum Magnetic Sweeper,” wi 
it claims is the “world’s largest 
port sweeper.” The giant swer 
cleans a path 8 to 12 feet wid) 
speeds ranging from 5 to 35 n 
per hour. It has a jet agitator) 
cated in front of the vacuum no) 
which stirs up the debris wi 
wind velocity of 150 miles per] 
enabling the powerful vacuun] 
sweep up both ferrous and nol 
rous objects. 


| 
1 
| 


| 
e Demands of Highway Prog 
—Federal highway administy 
Bertram D. Tallamy reports tha 
41,000 miles of highway to be | 
in the next 15 years will invé 
50,000 highway engineers who | 
have a say on road specification) 
sign, and construction; 6,000 con 
tors who are in a position to big 
individual jobs; 15,000 to 2@ 
prime contracts to be negoti) 
annually as the program progré 
52.4 million tons of steel to be» 
ufactured and fabricated ran 
from reinforcing mesh to bri 
1,650.5 million barrels of cen 
60,000 units of highway equipr 
annually by 1971—up from a 
25,000 units annually now. 
¢ Markets for Steel —The ~ 
companies of the United St 
shipped more than 1.1 billion 
of finished steel products in 17} 
1940 through 1956. Where didi 
of it go? Over the entire 17) 
interval, shipments to warehe: 
and jobbers (excluding warehe 
which serve the oil and gas induy 
totaled nearly 167 million tons. 
auto industry received 164 mil 
tons. Construction and contrat 
products received nearly 133 mil 

(Continued on page 35) | 
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25 years supplying the 
arteries of industry with 
pipe, valves and fittings 
We are proud of the fact that 1957 marks our 


twenty-fifth year in business. During this time 


we have continued to grow and our plant and 


artial view of the extensive stocks of 
jtainless and Carbon Steel pipe main- warehouse now has over 40,000 feet of floor space 


ined in our warehouse. Modern handling 
Nethods insure fast shipments. devoted to piping materials. We are prepared to 
service all your requirements and will welcome 
your inquiry. 
REPRESENTING 


Walworth e Crane e Lunkenheimer e Hills- 

McCanna e Henry Vogt e Tube Turns e Ladish- 

'Tri-Clover e Youngstown Steel e National Tube 

A. M. Byers @ Babcock and Wilcox e@ U.S. 

Rubber e Helicoid Gauge e Tork-Master Operators 
e Aloyco Valves 


SAUNDERS and COMPANY 


3445 SOUTH LAWNDALE AVENUE e CHICAGO 23 ¢ PHONE: Bishop 7-5500 


. 


One La Salle 
Street 


numbers among its tenants the out- 
standing insurance companies listed 
below. These firms selected this dis- 
tinguished building because of its cen- 
tral location, its imposing architecture, 
the high character of its occupancy, 
the excellent standard of service main- 
tained, and the prestige of its address. 


Berkshire Life Insurance Co. 

Connecticut General Life Insurance Co. 

Connecticut Mutual Life Insurance Co. 

Guardian Life Insurance Co. 

Home Life Insurance Co. of New York 

Fred S. James & Co. 

Loyal Protective Life Insurance Company 

Manhattan Life Ins. Co. 

Manufacturers Life Insurance Co. 

Massachusetts Indemnity Insurance Co. 

Massachusetts Mutual Life Insurance Co. 

Mutual Benefit Life Insurance Co. of 
New Jersey 

New England Mutual Life Insurance Co. 

North American Life Assurance Co. 

Northwestern National Life Insurance Co. 

Occidental Life Insurance Co. of California 


Ohio National Life Insurance Co. of 
Cincinnati 


Penn Musual Life Insurance Co. 
Provident Mutual Life Insurance Co. 


State Mutual Life Assurance Co. of 
Worcester, Mass. 


Sun Life Assurance Co, of Canada 


Inquiries are invited regarding space available, 
adaptability to specific needs, rentals, 
service features, and other details. 


L. J. Sheridan & Co. 


Agents 
One La Salle St., Chicago - ANdover 3-7457 


® Major State Revenue Sources — 
Sales tax collections outdistanced all 
other single sources of tax revenue 
in 27 states during the 1957 fiscal 
year according to Commerce Clear- 
ing House, Inc. A CCH map pre- 
pared from Census Bureau figures 
(below) shows that three more 
states placed their main reliance on 
sales taxes, replacing gasoline taxes 
as their major source. These states 
are Arkansas, Nevada, and Penn- 
sylvania. 

Income taxes also rose in favor 
as the major revenue producer in 
12 states, an increase of two over 
last year. Idaho and Kentucky, pre- 
viously dependent on the gasoline 
tax, found more of their 1957 
revenue came from income taxes 
than from any other single source. 
Gasoline tax dependency as the big- 
gest single state tax source has been 
cut one-half during the past two 
fiscal years, ending June 30. Only 
seven states showed preference for 
this source in 1957 compared with 
[eo bo: 


Trends... 
in Finance 
and Business 


Texas and Louisiana got 
major share of tax money 
severance levies on oil and 
mineral wealth, although sale 
collections nosed out the seve 
tax source in Louisiana the pre 
year, and came close this year, 
all-time high in reliance on) 
single tax source was reaché 
Oregon, where 59 per cent © 
collections were from income — 
Other states relying heavily o 
tax were Washington, 56 per 
sales tax; New York, 51 per 
income tax and West Virginil 
per cent, sales tax. Nebraska sh 
the highest dependency on ga 
taxes, 41 per cent. 


® Soft Drink Outlook Refres 
— “From whatever angle I IJ 
William E. Robinson, preside 
The Coca-Cola Company repo 
the New York Stock Exel 
publication, “the outlook fo 
soft drink industry is bright.” ] 
ing out that soft drinks are 1) 

(Continued on page 41) 
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{___] SALES. Use, ETC 
(MM) casouine 
INCOME 
SEVERANCE 


ee set, be ge Pre ag 5 ae Sa esl Mi 


MBER, 1957 


Iry the Big Change! 


in 2 all-new Standard Gasolines 


NEW GOLD CROWN Super- 
Premium... an entirely new 
grade of gasoline... power- 
* matched to today’s mightiest 

>) engines. A Big Change that 
gives the finest knockfree per- 
} formance you’ve ever known, 
| banishes power-loss from 
| spark-plug crust and wild ping. 


NEW RED CROWN King-Size 
Regular—with the Big Change 
to give you smooth, powerful 
response ... stepped up to a 
new octane high for king-size, 
knockfree power and king-size 
mileage, too. 


You expect more from ( STANDARD } and get it! 


| 
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=HE initial impact of the jet age 
will be felt within a very short 
time by businessmen and a sub- 
tial segment of the traveling 
lic. Its benefits will extend there- 
, IN ever widening circles, to 
ces, factories, and homes through- 
the world. A new chapter of 
tion history is in the making. 


© accomplish this the airline 
ators have committed themselves 
the unprecedented expenditure 
eae two billion dollars 
jet aircraft equipment. Some 
ces have been raised to the gen- 
1 effect that in making such a 
nmitment the airline heads are 
re dreamers than businessmen. 
ey profess to think of these hard- 
ided practical men as having sud- 
ily yielded to flights of fancy that 
w little resemblance to reality. 
it is somewhat unnerving to the 
lservative minded to ponder the 
t that a jet transport costs in the 
ghborhood of five million dol- 
$s when not too long ago you 


fhe author is board chairman, Douglas 
craft Company, Inc. This article is a 
densation of his address at the Jet Age 
\ference sponsored by the Chicago As- 
jation of Commerce and Industry. 


—@@& By 1965 the author expects U. S. 
traffic to total about 41 billion passen- 
miles, a good portion of it will start or 
| at Chicago’s two airports. 


Can We Afford 
To Go Jet? 


COMMERCE 


November, 1957 


By DONALD W. DOUGLAS 


The time is right both from a technical and economic point 


of view says this leading aircraft maker and here’s why 


could buy a brand new DC-3 for 
$100,000. But when you consider 
that a DC-8 jet transport will carry 
seven times as many people more 
than three times as fast you begin 
to realize the enormous productivity 
of these great jetliners. Also, when 
the first DC-3s were sold for $100,- 
000 a good hamburger, with pickles 
added, cost five cents while today 
it brings 25 to 40 cents. 


60,000 Per Plane a Year 


Someone has calculated that one 
of the new jet airliners will be able 
to carry more than 60,000 passengers 
across the Atlantic in one year if 
used for only 450 trips of some six 
or seven hours duration. This 1s 
nearly equal to the number of pas- 
sengers carried in the same period 
by the SS United States, which cost 
$70,000,000 to build. 

The revenue potential from these 
new aircraft is so great that there 
can be little doubt of the financial 
soundness of the investment re- 
quired. Unfortunately, it has not 
been easy to find the means of bridg- 
ing the gap between the current 
financial status of the airlines and 
the greener pastures which lie on 
the other side where the jet airliners 
grow. 

One encouraging aspect of the 
transition to new equipment, from 


a financial point of view, is that we 
shall achieve what we in the indus- 
try call a jet plateau. This means 
that for a period of approximately 
ten years, roughly from 1960 to 1970, 
there will be no appreciable increase © 
in operating speeds from the 550 
miles per hour now planned. 
Further increases in speed will be 
unjustified economically because 
they run into the drag rise asso- 
ciated with the speed of sound. Mili- 
tary aircraft already have traveled at 
speeds of 2,000 miles per hour. Some- 
day commercial aircraft may do as 
well but for the foreseeable future 
the cost factor will make supersonic 
speeds unfeasible for such purposes. 


This means that the new jet trans- 
ports for some time to come will 
escape the effects of technical obso- 
lescence. The trunk airlines will 
have an opportunity to consolidate 
their gains. At the same time the 
other lines will be able to improve 
their service with the most advanced 
piston - powered equipment, which 
will then become available to them. 
This will be a productive and a 
financially rewarding period for the 
airline industry. 

Inevitably, a discussion of the 
quantity and productivity of the new 
jet equipment gives rise to doubts 
in some quarters as to whether it 
will all be needed. My answer to 
that is that during the 1960's we 
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shall need all of the new jet equip- 
ment now on order, all of the piston- 
powered airplanes that are still serv- 
iceable, and much more besides. 

I am convinced that our forecasts 
of future aircraft needs are not 
overly optimistic. In fact we may 
sometimes be a bit pessimistic. In 
this connection our projection of 
U.S. air traffic for the year 1965 
reaches approximately 41 billion pas- 
senger miles. This is much more 
conservative than the Civil Aero- 
nautics Administration’s estimate, 
which reaches approximately 48 bil- 
lion. In general, our own predictions 
tend to be somewhat more conserva- 
tive than most of the others. By 
comparison with these projections, 
U.S. air traffic in 1956 amounted to 
somewhat more than 22 billion pas- 
senger miles. 


Demand For Space 


Now how well equipped will we 
be to take care of this increase? Not 
at all well. Our studies show that 
the U.S. demand for scheduled do- 
mestic seat miles will exceed the 
supply in 1965 by 14.5 billion to 
24.5 billion seat miles. The former 
figure is based on the present load 
factor of 64.1 per cent and the latter 
figure on a load factor of 55 per 
cent. 


The 64 per cent load factor is too 
high for a sustained average because 
it restricts scheduling flexibility. We 
believe a year around load factor of 
55 per cent not only will assure 
profitable operation but will achieve 
the requirements of adequate sched- 
uling and ability to handle peak 
loads. 

Present reciprocating aircraft that 
we manufacture have an average 
break-even load factor, for total 
costs, that is slightly greater than 50 
per cent. By 1965, however, nearly 
two-thirds of all seat miles will be 
produced by turbine powered air- 
craft which have average break-even 
load factors of less than 50 per cent. 


Naturally, our calculations of fu- 
ture seat mile requirements assume 
that a substantial proportion of the 
present trunk line, four engine 
equipment will “trickle down” to 
other airlines during the next dec- 
ade. Some fear has been expressed 
that reciprocating aircraft will be- 
come a glut on the market and that 
prices for such equipment will go 
into a nosedive. There are no 


grounds for such gloomy predictions. 
All of our forecasts indicate that the 
logical customers for such equipment, 
as well as the trunklines, will need 
all the airplanes they can get. It 
should be remembered that every 
efficient transport airplane from the 
DC-3 on has commanded a resale 
price in excess of its book value, and 
in many cases even higher than its 
original cost. 


These forecasts are not plucked 
out of the air. We take the every- 
day type of economic indices and 
relate them to trends in our own 
industry, taking into account the 
many factors that affect public trans- 
portation. Such basic factors as popu- 
lation, gross national product, and 
personal consumption expenditures 
have shown a steady upward trend 
for decades, despite the effects of 
depression and war. 


A further revealing index is’ that 
relating to family income. In rela- 
tion to actual purchasing power it 
has moved steadily upward. In terms 
of 1953 dollars, more than 50 per 
cent of the family incomes in 1929 
were under $2500 while less than 10 
per cent were in the $5000 to $7500 
bracket. Now we find more than 25 
per cent in the latter bracket and 
less than 25 per cent in the former. 
It is the increasing improvement in 
incomes below the $10,000 level that 
is accounting for a larger and larger 
share of the total traveling done by 
Americans. 


Time and Desire 


Coinciding with this increase in 
the income level is a substantial gain 
in the amount of time available to 
the average person. While our work 
week has shrunk from 72 hours to 
40 hours, along with increased va- 
cation time, the output per man- 
hour has increased about four times. 
Our bountiful economy is providing 
more and more people with the 
means—and the time—to satisfy 
the desire to travel. 


The relationship of air travel to 
disposable income was clearly pre- 
sented by the Survey of Current 
Business for September, 1955. Ex- 
penditures for air travel, more than 
any other personal spending, showed 
the greatest sensitivity to change 
with each one per cent change of 
disposable income. For example, 
during the period 1947 to 1954, per- 
sonal expenditures for air travel in- 
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may prove our forecasts to be y 
much on the conservative side, | 
present U.S. air traffic is appre 
mately one-half of the world’s 
and our projections have been mi 
on that basis. Yet there is a stre 
possibility that the rest of the wo 
with its hundreds of millions” 
people and its vast untapped | 
sources, will step up the pace o 
development. 


Moves Hand in Hand 


Commodity output, particula 
in the field of manufacturing, 
hand in hand with increased tra 
and increased travel. Commod 
output in relation to population | j 
moved ahead faster in certain ot 
areas than it has in North Amer 
in recent years. 

Studies for the period 1948 | 
1953 show Western Europe, So 
east Asia, Africa, and the Mid! 
East all stepping up their out} 
faster in relation to population th 
North America. Many areas of 
globe are plunging headlong in | 
twentieth century and are leap 
over certain stages of developme 
that we have known. Air transpj 
is destined to play the part in ma 
areas of the world that rail transpy 
did in this country. | 

In many parts of the Middle Ei 
camel parks, rather than auto pat 
are along side the local airport. 
the Philippine Islands, less than 
hour by air is equivalent to one q 
by surface transportation. In In 
the ox cart brings cargo and 
passengers to the airplane. 


In short, the underdeveloped ar¢ 
of the world are soaring past 
centuries of technical lag literal 
with the aid of manmade wings. T 
progress of these distant areas of ff 
globe holds the key to a ae 
expansion not only of transport 
but of many other businesses, 


Another extremely important 
pect of air transport is the ma 
ment of cargo by air. Commer 
type turboprop airplanes which m 
well be flying late next year ¢ 
carry products never before thou 
to be within the capability of a 
craft. 

This type of aircraft will have 
direct operating cost of four ¢ 

(Continued on page 39) 
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FRED C. FOY 


OES creative pricing just hap- 
pen or does it require a 
“ carefully planned policy ap- 
ach? Perhaps no area of industry’s 
erations is so little understood and 
often misrepresented by the critics 
private enterprise as its pricing 
licies and practices. 

This misunderstanding is reflected 
Senator Estes Kefauver’s attempt 
indict industry for throttling com- 
tition and contributing to infla- 
n through “administered prices.” 
ve Senator’s approach gave the 
m the connotation of something 
ispiratorial, as though it pro- 
ded from concerted industry 
ion. 

Many of our anti-business politi- 
ns do not see inconsistencies in a 
w which expects one group — in- 
stry —to operate in a jungle of 
ce anarchy, dog-eat-dog battle of 
ce competition, while other 
cial groups are protected by sub- 
ies and other benevolent govern- 
mt regulations. Under this 
ndard of double morality, plan- 
ig and order are good for the 
jlalized phases of life, but “just 
in bad” for industry. 

Apparently, under this concept, 
erest rates must be held down for 
government and for the “deserv- 
“; farmers must be subsidized 
‘inst the effects of normal compe- 


fhe author is president of Koppers 
npany, Inc. This article is a digest of 
address at the National Industrial Con- 
nce Board’s Fifth Marketing Confer- 
B. 
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' Creative Pricing: Policy or Accident? 


Here’s a learned analysis of good and bad pricing policies 


CHART I 
WHOLESALE PRICE INDEXES OF SELECTED COMMODITIES 
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tition; and unions are encouraged 
to set the price of labor on an 
industry-wide, monopolistic, take it 
or leave it basis. 

But industry must float willy-nilly 
on the tides of supply and demand, 
obediently following the dictates of 
a so-called “free market.” Any indi- 
cation that any price is based on 
business judgment rather than the 
unrestricted play of “the market” is 
viewed with alarm and treated with 
suspicion. It is agreed that business- 
men must manage their business; 
but when it comes to setting price 
the only legitimate influencing fac- 
tor apparently is this “free market.” 


1951 1952 1953 1954 1955 1956 


SOURCE: BUREAU OF LABOR STATISTICS 


No industry, no economy, and no 
nation could long survive on such 
an irrational basis. The formula- 
tion of price policies by industrial 
management is a function requiring 
the highest judgment and responsi- 
bility based on the consideration of 
a vast number of factors. Of course, 
the principles of supply and demand 
and the operations of a competitive 
market play key roles in that judg- 
ment, but they must be balanced 
with other considerations of im- 
portance. Such price policy judg- 
ments must always face the test of 
competition and, beyond that, of 
ultimate user satisfaction. Hence, 
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they are in the nature of venture 
decisions or targets, and must be 
intelligently taken if they are to be 
successful. 

If this area of venture decisions — 
involving real risk and no little 
courage —is “administered pricing” 
in the eyes of Senator Kefauver, then 
I’m all for it. But since the term 
“administered pricing” is too sugges- 
tive of the price-fixing and competi- 
tion-limiting aims of the old NRA 
and other New Deal creations, I 
prefer such alternative terms as pol- 
icy pricing . . . or, better yet, crea- 
tive pricing. 


Differences of Opinion 


There are differences of opinion 
as to the trend in recent years in 
the use of policy pricing, but the 
critics of industry insist that there 
has been a major increase in the use 
of “administered prices.” There can 
be no difference of opinion, how- 
ever, that these same years have 
shown a reduced rate of profit for 
industry. From this literal view, 
therefore, the increase, if any, in 
industry’s use of “administered pric- 
ing” can hardly be claimed to have 
been injurious to consumers. 

Last year, for example, gross na- 
tional product was 45 per cent above 
1950 and personal income was up 
39 per cent. How did corporate 
profits stack up against these gains? 
They didn’t. Pre-tax profits were up 
only 5.9 per cent or $2.3 billion over 
the $39.9 billion of 1950. But the 
after-tax profits actually dropped 
and were $600 million shy of match- 
ing the $22.1 billion earned by 
corporations in 1950. 

As a matter of fact, corporate 
profits have declined from nine per 
cent to six per cent during the past 
six years. Average after-tax profits 
of all manufacturing industry for 
the five years 1952-1956 amounted 
to 4.8 per cent of sales and 9.3 per 
cent return on total investment. 
This was down from an average of 
6.1 per cent return on sales and a 
12.1 per cent return on total invest- 
ment for the preceding five years, 
1947-1951. 

I doubt that any policy decisions 
in industry are made as thoughtfully 
as decisions to raise prices because 
of more rapidly climbing costs and 
declining return on investment. In 
such policy pricing decisions, man- 
agement often wagers that it can 
offset much of the wage and material 


cost increases through further im- 
provement in efficiency. The fact 
that industry’s earnings in relation 
to investment have declined during 
the past five years suggests that man- 
agement was frequently too optimis- 
tic in accepting this challenge. 

For that matter, economists have 
noted that the size and speed of 
price advances have been most strik- 
ing in fields where prices are sup- 
posed to be set by the response of a 
so-called free market to the law of 
supply and demand. Where industry 
employs creative pricing, there are 
additional benefits from the avoid- 
ance of excessive price premiums 
during periods of heavy demand or 
tight supply. 

This was readily: apparent right 
after the second world war when 
certain food and agricultural prod- 
ucts virtually doubled in price with- 
in two years, while automobiles, for 
example, sold under such restrained 
price schedules that buyers were 
offering premiums and buying “used 
new” cars to get earlier delivery. 

I am not so brave as to attempt 
to classify industries as to the de- 
gree to which they operate under 
administered or creative pricing or 
the reverse, but a comparison of 
price trends since 1945 of some wide- 
ly varied lines is revealing, as is 
shown on the Chart, page 15. 

The post World War II bitumi- 
nous coal industry provides an illus- 
tration of the gains from long-range 
planning coupled with a creative 
price policy as compared with the 
tragic consequences of price acci- 
dents in an earlier era. 


Dog-eat-dog 


In the 1930’s this industry oper- 
ated in the classical free-market 
pattern of dog-eat-dog price competi- 
tion, with the result that many 
companies became insolvent, and 
more important, the industry lacked 
funds to finance new equipment and 
advancing technology. Since World 
War II, the industry, under the 
leadership of career companies, has 
combined creative pricing with an 
epic advance in technology. 

Bituminous coal demand was 
mostly in decline during the years 
1948-1954, and there was consider- 
able pressure on coal prices as a 
result of dwindling consumption. 


‘But this time the career companies 


resisted the tendency to match the 
price-cutters and, instead, concen- 


i. ae 


trated on improving producti 
through new equipment 
methods. f 

What happened? Heavy wage’ 
creases and rising material costs) 
creased costs of production by r 
than $1.50 per ton between 
and 1956. Yet during this 
period improved producti 
through new equipment @ 
methods made it possible to sell « 
at the mine in 1956 at prices wh 
gave customers energy at the sé 
unit cost as in 1948. Even tol 
prices at the mine are only sligh 
higher and, in addition, the car 
bituminous coal companies are 
proaching the healthiest finan 
condition they have experienced 
many years. 


Pricing Functions 


Which brings us to an exami 
tion of the functions of indust 
pricing in our dynamic and in 
related economy. It is no lon 
sufficient to make the simple sti 
ment that the functions of pric 
are: (1) to market the goods; 
recover the costs; and (3) gener: 
if possible, a “reasonable” return 
investment. ‘This statement neit 
conveys the complex relationship 
tween prices and the many ot 
elements employed in competit 
strategy, nor does it reflect the 
namic must of modern pricing ] 
icy — that it serve the aims 
long-term progress and growth. 

The price is right when it is ri 
for all links in the industrial ché 
when it satisfies the legitimate cla 
of the consumer, the worker and 
investor, and when it provides 
addition the seedcorn of progress 
growth. The interests of all cla 
ants and particularly the need 
stimulating future progress are ¢ 
sidered and embraced in creat 
pricing. 

Let’s take a closer look then 
the basic functions of pricing in 
light of modern competitive net 
First, price is a vehicle to get 
product on the market. No one 
deny this. But to assume — as s¢ 
of our lawmakers apparently d 
that price is the sole criterion 
competitive vigor and the @ 
stimulant to demand is unreali 
and dangerous economics. If Am 
can industry had tried to deve 
its markets on price alone, we wo 
still be riding Model-T cars, bt 

(Continued on page 40) 
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The author, Dr. Page, flanked by (left) Dr. Louis N. Katz, president of the Chicago Heart Associa- h 
tion and (right) S. DeWitt Clough, managing director of the CHA, at the speakers table of the Heart- 4 
in-Industry luncheon : 


An industrial doctor tells how to live longer, be happier 


}OMEWHERE in your early 
) thirties you as an average go- 
getter in the business world 
nd that your life was taking on 
ew significance. The reason for 
; being that you were on the 
shold of the most meaningful 
iod of your life, “The Period of 
juisition.” 
Jp until this period, starting 
h the time you first began trying 
ious jobs “for size” in your 
mties, you had been going 
sugh what might be called “The 
ze of Adult |Experimentation.” 
ying passed this stage the chances 
you began acquiring a family, 
soal, responsibilities, and some 
wledge of what you could and 
Id not do competently. With all 
se factors in mind, you charted 
ourse which, despite occasional 
dings and detours, you have 
owed up to now. 
Vith health this period of ac- 


he author heads his own firm of 
ical consultants for industry and _ is 
or of the book, “It Pays To Be 
Ithy.”” This article is a digest of his 
entation at the fifth annual Heart-In- 
istry conference. 


By ROBERT C. PAGE, M.D. 


quisition can be a thrilling time of 
life. It can be a maddeningly frus- 
trating time. The course may be 
up; it may be down; it may be a 
combination of both. In any case 
it is a time of continual change and 
growth. 


Peak of Attainment 


The competent man is bound to 
acquire something more important 
than a home and a bank account 
during this stage. Even the best of 
individuals may fall afoul of a sud- 
den bankruptcy, a merger which 
squeezes him out, or a boss with a 
taste for meat-axe methods. But 
whatever happens, if he is truly able 
he will acquire an education, plus 
insight and judgment regarding his 
personal field of endeavor. By the 
time he reaches his mid-forties or 
early fifties he will have become a 
highly valuable individual, quite at 
home in his particular business, and 
if the cards are not too drastically 


stacked against him, his value will 
be recognized. He will have arrived 
at his “Peak of Attainment” period 
in life - with health. This peak may 
be considerably less towering than 
he envisioned at age 32, but such 
as it is, it is his peak, and he is en- 
titled to take pride in it. 
Ironically, however, in the process 
of bettering himself to the point 
where, businesswise, he is truly in 
“ the prime of life,” biologically he 
has long since passed his so-called 
prime. In every respect that matters 
(to him) he is a better man than he 
ever was. Perhaps he has been so 
engrossed in the process of better- 
ing himself that he has ignored the 
signs that his newfound wisdom and 
ability are housed in an aging 
frame ... that is one respect at 
least he cannot possibly better him- 
self. This has to do with his circula- 
tory system. Danger lurks in his 
failure to take cognizance of this. 
His arrival at his peak of attain- 
(Continued on page 26) 
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ETWEEN one and two billii 
dollars, maybe more, will 
spent during the next 12_ 

15 years by the city, county, sta} 
and federal governments to build) 
vast network of new metropolit 
superhighways in the Chicago ar 
that will fan out north, west, ay 
south from the Loop like the ribs” 
a gigantic fan. The value of th 
investment to the average motor 
is shown in a recent study conduct 
by Matthew C. Sielski, director 
the Chicago Motor club’s Safety a 
Traffic Engineering department: — 

After making a number of tri 
on the Congress Street Expressw 
and parallel streets, Sielski foul 
that the elimination of stops on t 
former route saved approximate 
1.12 cents a mile in fuel expen: 
vehicle wear and tear. This is on 
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rt of the saving, though. Sielski 
alyzed accidents in the police dis- 
‘cts through which the Congress 
eet Expressway passes. Here’s 
nat he found: 

Between August, 1955, and June, 
6, before the expressway was 
mpleted, 70 persons were killed 
id 6,800 were injured. Between 
ugust, 1956, and June, 1957, with 
€ expressway operating, 60 persons 
ed and 6,200 were injured. None 
the deaths, and only 122 of the 
juries, incidentally, occurred on 
ie Congress Street route. 


is Super Roads Save Lives 


The obvious conclusion of this 
udy — that modern superhighways 
ve lives—is borne out by a 1954 
ook County Highway Department 
udy on Edens Expressway. County 
ficials found that, while Edens car- 
ed approximately twice the traffic 
fume Skokie Highway did, the 
eath rate on the former route per 
ae million vehicle miles was only 
62, compared to 11.20 on the latter. 
Of more immediate concern to 
lotorists, however, is the time sav- 
i. In the Chicago Motor club 
udy, it was estimated that travel 
me on the upcoming Northwest 
cpressway from Foster and Cicero 
» the Loop will be 12 minutes. ‘The 
resent route, via Foster and the 
uter Drive, requires about 28 min- 
tes’ driving time during the rush 
our. 

Last January, an official of the 
linois Toll Highway Commission 
rove from the Loop to Beloit, Wis- 
msin, along a route soon to be 
aversed by one of the new super- 
ighways, the Northern Illinois toll- 
ay. It took him two hours and 54 
linutes, driving no more than 60 
tiles an hour and obeying all posted 
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Program Well Underway 


Constructing an underpass at Elston Avenue on Northwest Route 


Looking southwest from Monroe Street bridge on expressway connecting route 


ua 


Phone service takes to the air. Above: K. V. Glentzer, an 


Ilinois Bell Telephone Company engineer, makes one of the 
first calls from an airplane to a ground phone. His call 
inaugurated a year-long test program of air-to-ground phon- 
ing. One government and 11 private planes will participate 
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The ‘’Skyworker,’’ a specially equipped truck, that 
will hoist two men 40 feet into the air, or swing _ 
them 180 degrees through a 40-foot radius. It is — 
being used by the Milwaukee Road to clear away ~ 
branches adjacent to power and communication lines 
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APRS 


Dr. Carl LeBon (left), port chief at Antwerp, Belgium, and 
Maxim M. Cohen, head of the Chicago Regional Port District, 
at meeting where both predicted a substantial increase in 
trade between the two ports via improved St. Lawrence Seaway 


Charles F. Wilson, director, industrial ¢ 
velopment department of the Chica 
Association of Commerce and Indust 
signals the start of ground breaking cet 
monies for Kitchens of Sara Lee’s fi 
Chicago plant. Wielding the shovels ¢ 
(left to right): S. M. Kennedy, preside’ 
Consolidated Foods Corporation; Char 
W. Lubin, president of Sara Lee divisi 
of Consolidated Foods; and Jack Kollm¢ 
Sara Lee executive vice president 


Glee Club of the Chicago Association 
Sommerce and Industry under the 
tion of Gregory Konold performing 
it) at a Chicago Heart Association 
ing. Throughout the year the Glee 
entertains at many civic and busi- 
affairs. Their accompanist at the 
> was Cornelius F. Vleugel 


Above: new higher strength, large size alloy steel bars, fabricated 
by Joseph T. Ryerson G Son, Inc., being welded end-to-end to 
form continuous strands of steel in the column supports of the 
Borg-Warner office building (left) in Chicago. Use of these 
new alloy steel bars enables the builders to reduce the size of 
columns in the framework by almost 25 per cent in comparison 
to columns reinforced with carbon steel 


Taking part in the dedication 
ceremonies of Automatic Electric 
Company's new plant in North- 
lake, Illinois, are (left to right) : 
Donald C. Power, president, Gen- 
eral Telephone Corporation; 
Leslie H. Warner, Executive vice 
president of manufacturing, Gen- 
eral Telephone; and Herbert F. 
Lello, president of Automatic 


ent mix drivers radio ahead to mixing plant 
n they are coming in for another load so it is 


ly when they arrive 


men in large General Motors plants 
hed via two-way radio 


Authorizations for industrial use triple in last five ye 


are quickly 
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O ONE knows how much time 
and money two-way radio 
has saved American industry, 

but firms that manufacture mobile 
communications equipment are cer- 
tain—and they possess numerous 
case histories to back up their con- 
tention — that benefits to date have 
been worth far more than the costs 
involved. 

According to one electronics engi- 
neer, “anything that moves needs 
two-way radio.” This may be an 
overstatement, but some recent in- 
stallations indicate that it isn’t very 
wide of the mark. Out at Chicago’s 
sprawling stockyards, for example, 


N 


Armour & Company has installed — 


mobile transceivers in the saddle- 
bags of its livestock buyers, who ride 
through the cattle pens on horse- 
back hunting for prime beef. Radio 
keeps the buyers up-to-date on the 


company’s changing livestock 
quirements and fluctuations in 
ket prices. The buyers, meant 
report back to Armour’s headi 
ters office the locations of ani 
needed to fill specific orders. — 

Two-way radio has found = 
mundane, but no-less-valuable 
plications installed inside the 6 
of ready-mix concrete, fuel oil, 
LP-gas distributors; mounted) 
lift trucks and other vehicle 
many different types of manufa) 
ing plants; and placed at vas 
remote locations in railroad y 
on highway and building cons 
tion sites, along power and ~ 
lines. Airlines use mobile trang 
ers to expedite freight and bagi 
handling operations at airports; 
hops at drive-in restaurants use 
to send in customer orders. At | 


5 


ey 
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Stock on the move at Johnson & Johnson. Fork truck driver is getting his instrt 
on where to put his load via two-way radio 


“Set” a ee 


reo ey ee 
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By PHIL HIRSCH 


traditional time clock stamp 
by night watchmen to record 
rounds. 

ages, beverage distributors, 
Operators, surveyors, veterinar- 
remeteries, common carrier and 
ict truck operators are some of 
ther users. The benefits pro- 
| by mobile radio vary, depend- 
the application, but basically 
involve a saving in manpower, 
ment operating and overhead 
ses, or both. At the Chicago 
nal of Consolidated - Foster 
Bey, for example, two-way 
enables pickup-delivery trucks 
take approximately one-third 
stops per day, expedites han- 
of rush shipments and repair 
juipment that breaks down on 
treet. The extra freight handled 
1e C-F city fleet since the two- 
-adio installation was completed 
uces a saving in operating costs 
imting to several thousand dol- 
a month. 


Improved Service 


w of these installations were in 
ce as little as five years ago. 
een then and now, two-way 
) equipment has been improved, 
CC has simplified its licensing 
sdure, set aside additional 
Icast channels and broadened 
ist of businesses and industries 
ale to use them. What hap- 
d after these changes occurred 
omewhat akin to an Oklahoma 
rush. 

1952, the number of common 
er and contract trucking con- 
, employing radio in pickup and 
ery operations could be 
ted, almost literally, on the 
rs of one hand. Today, approx- 
ely 45,000 transmitters have 
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Motorola Inc. photos 


Dispatcher at Timken Roller Bearing Company controls the materials yard movements 


from his tower position with two-way radio 


been authorized for this group. In 
1952, there were fewer than 2,300 
industrial plants eligible to use ra- 
dio for materials-handling and other 
intra-plant production operations. 
Four years later, there were 14,000. 
The number of authorizations held 
by public and private power utili- 
ties, meanwhile, rose from 51,000 to 
103,000, and in the petroleum in- 
dustry, from 15,000 to 40,000, be- 
tween 1952 and 1956. The “special 
industrial group,” an FCC category 
that embraces construction, agricul- 
ture, mining, certain types of 
manufacturing, and a number of 
specialized suppliers (crop-dusters, 
oil-well drillers) accounted for 
16,000 authorizations in 1952, 103,- 
000 in 1956. ‘Two-way radio author- 
izations for U. S. industry as a whole 
have increased from some 90,000 in 
1952 to nearly 300,000 today. 
Motorola, which produces the 
largest single share of the two-way 
radio equipment sold, reports that 
its sales increase during 1956 was 
the highest on record. Arthur L. 
Reese, vice president and general 
manager of the firm’s communica- 
tions and electronics division, be- 
lieves that by 1965 the number of 
sets in use could very easily be twice 
the present figure. Truck fleets and 
industrial plants should account for 


a major share of this growth,--he 
adds. 

The other major suppliers of mo- 
bile two-way radio equipment in- 
clude General Electric and RCA. 
Both firms report a similarly healthy 

(Continued on page 30) 


Driver in trouble on the road. His two- 
way radio puts him in touch with help 
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Gas cooking chosen for Chicago 
1253 newest apartments 


Progressive architects and builders provide leadership in making Chicago dynamic 


From Chicago’s finest and most smartly styled apartments to the newest homes, more and 
more leading architects, builders and owners select Gas ranges! Only Gas ranges give you 


the ‘‘open-fire’’ flavor of flame cooking. You get instant heat . . . instantly adjustable 
from a slow simmer to a rolling boil. Modern Gas ovens, broilers, and top burners light 
without matches . . . automatically. And Gas lets you broil with the door closed. 
Gas ranges cost less to buy . . . less to install . . . less to maintain .. . less to use. 


No wonder 9 out of 10 Chicago families pick Gas when they buy a new range! 


Damen Garden Apartments, 6411-6449 N. Damen Avenue. 2424 West Estes Avenue. Owner and contractor, Fid 
Owner, Greenway Construction Co.; architect, Sugarman and Builders; architect, Seymour Weiner; rental agent, Fid 
Ziven; rental agents, Draper and Kramer. Builders. 


ARCHITECTS & BUILDERS SECTION 


THE 


PEOPLES(|\GAS ) 


LIGHT AND COKE COMPANY 
122 SOUTH MICHIGAN AVENUE 


VEMBER, 1957 


Executive House, 63-73 East Wacker Drive. Owner, 


Southern Realty Co.; general contractor, C. A. 
Tharnstrom; architect, Milton M. Schwartz and 
Associates. 


1150 Lake Shore Drive. Co-owners, J. J. Mack and 
Raymond Sher; contractor, Crane Construction Co.; 
architect, Hausner and Macsai; mechanical engi- 
neer, William Goodman. Rental office: 201 E. 
Walton St. Managed by Lake Shore Management 
Co. 


253 E. Delaware Place. Owner, Aaron B. Weiner; 
architect, Hirschfeld and Pawlan; consultant de- 
signer, Gerry Zanck; rental agent, Park Manage- 
ment. 


el Lago Apartments, 6157 N. Sheridan Road. 
Owners, el Lago Apartments, Joseph J. Karlin, pres.; 
architect, Irving M. Karlin Associates; rental agent, 
Vollen Associates. 
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Your Life, Your Heart, Your Job 


(Continued from page 17) 


ment may be the end of the road 
for him in more ways than one, if 
his attitude and‘appreciation in re- 
gard to his circulatory system is not 
constructively altered. 

Check the obituary section of any 
large metropolitan daily newspaper. 
Daily some promising executive in 
his forties or early fifties dies “‘sud- 
denly” or “after a brief illness.” 
Very likely he is a man who has 
covered a lot of ground in a rela- 
tively short time. Did he come too 
far too fast? The obituary does not 
say so in so many words, but you 
may assume that his demise came 
as a nasty surprise. Perhaps it came 
so suddenly that he himself had not 
time to be surprised, but probably 
his family and his business associ- 
ates were startled and unprepared. 

No doubt his affairs are in an 
unholy mess. He may not even have 
thought to make a will. His hold- 
ings may be scattered about so in- 
formally that a busload of Phila- 
delphia lawyers cannot put them in 
order. His company is in a state of 


momentary chaos. How many ver- 
bal commitments has he made to 
purchase this or sell that? Just what 
are his exact responsibilities, and 
what is the meaning of those 
scrawled hieroglyphics in his desk 
drawer? 

This is only a small part of the 
drama of confusion that may take 
place when an up-and-coming young 
executive succumbs suddenly to an 
unsuspected circulatory ailment. 

What does this mean to you? 

It means simply this: you have a 
health budget which necessarily 
grows a little tighter from year to 
year. The way you live this year 
may keep you just within your budg- 
et; the same mode of life next 
year may be just beyond your budg- 
et. If you live beyond your budget 
— just a tiny bit beyond it — you, 
your family, your colleagues, all 
are in for an unpleasant surprise. 
A 20-year-old person can afford to 
take all kinds of chances with his 
health, work all hours, go out hat- 
less and coatless in all kinds of 


THE CHICAGO SCREW COMPANY 


“Complete Facilities Under One Roof’ 
e 630,000 SQUARE FEET FLOOR SPACE + COMPLETE ENGINEERING SERVICE 


e OVER 1,700 MACHINE TOOLS 


AUTOMATIC SCREW MACHINE WORK 
Single through Eight Spindle 
Capacity: 6” through 5%” diameter 


COLD AND HOT UPSET PRODUCTS 
Capacity: 346” through 144” diameter 


COMPLETE SECONDARY OPERATIONS 


e OVER 4,000 STANDARD FASTENERS 


Drillinge Millinge Broachinge Threading Grinding Heat Treating 


OVER 4,000 STANDARD FASTENER ITEMS ALWAYS IN STOCK 
Socket Screws Set Screws e Cap Screws e Dowel Pins e Hexagon Nuts 
Hexagon Keyse Taper Pinse Stripper Boltse Pipe Plugse Studs 


CONTRACT MANUFACTURING « SPECIAL ASSEMBLIES 


VALVE TRAIN PRODUCTS « LAMP PARTS 


DESIGN, DEVELOPMENT & MANUFACTURING OF METAL PRODUCTS 


CHICAGO 
PHONE: 


EStebrook 8-7400 
THE CHICAGO SCREW COMPANY 


DIVISION OF STANDARD SCREW COMPANY 


2701 W. WASHINGTON BOULEVARD 


BELLWOOD, ILLINOIS 


worst he will come down with pne) 


monia and have to pay a fancy pri 
for anti-biotic therapy. 

Not you. 

From now on you must liv 
scrupulously within your perso 
health budget, and this means kno 
ing what your budget is. Your be 
years are probably ahead of yoy 
With health the normal pleas 
of life can acquire a savor thi 
never had before. You enjoy the’ 
with a seasoned, mature mind ar 
know the difference between whe; 
and gaudy-colored chaff. But 
is true only if you stay within 
limits nature has imposed _healtl 
wise. 

In short, the Peak of Attainme 
is fine, but “You can’t take it wit 
you.” 

“Ah then,” you say, “why not co} 
solidate my gains right now a 
pull out of the battle altogethe 
Go live by a sub-tropical beach ar 
take life easy for the sake of 
wearing away circulatory system.” 


Need Occupation 


Being what you are, you-wou 
probably no more do this than ye 
could voluntarily commit your: 
to a prison cell for life. You neg 
gainful occupation almost as* mue 
as you need the air you breathe. Ye 
can’t surrender to dry rot, howev sl 
much it may rest your heart muse 
By the time the men in white c 
to put you away you would be a 
ting out paper dolls and talking i 
yourself at the top of your lungs. 

No. For the sake of you as 
total person, you can’t ie 
You must go on living a full life 
almost up to the very limits of you 
health budget — but not one io} 
past those limits. 

Cicero expressed this, half a ce 
tury before the birth of Christ. 
said that a man “who fills up evel 
hour of his life within his abiliti 
to perform will insensibly glide i 
to old age without perceiving 
arrival, and his powers, instead ¢ 
being suddenly and prematurely & 
tinguished, will gradually decline E 
the gentle and natural effect of a 
cumulating years.” 

Cicero knew what he was tale 
about. In spite of the talk about t 
tensions of the grey flannel ju 
of today, as though stress we 


ese <a ee 
\VEMBER, 1957 

ent invention, our modern Madi- 
| Avenue fifth vice presidents 


led to deliver the goods in those 
ys, they didn’t fire you or force 
i through bankruptcy; they just 
= your head off. 

steer a middle course between the 
lla of high tension and overwork 
d the Charybdis of low tension 
id boredom, both of which can 
1. This means knowing your limi- 
ions healthwise at any given time. 


Know Limitations 


owing your limitations entails, 
course, knowing yourself. How 
ich do you know about this cir- 
latory system of yours which is so 
it to develop irreversible problems 
st as you are hitting your stride 
your business career? Perhaps 
u think primarily of your heart. 
Make no mistake about it. Your 
art is only one part, perhaps the 
ist complicated part, of a system 
nich extends throughout your en- 
‘e body. It cannot be considered 
a separate entity. 


When someone speaks of your 
art, your mind automatically fo- 
sses On an area in the upper sec- 
bn of your chest, somewhat left 
| center. 

hy limit it thus? Taken by itself, 
e heart is not so amazing except 
Tits strength. It may be thought of 
_a slave, condemned to beat regu- 
rly day and night for a whole 
time — as such it might well in- 
Ire pity. However, since it never 
mplains except under extreme 
tress perhaps it is more to the 
jint to think of it as — quite 
nmply — a pump. It has no other 
tal function. A good blacksmith 
uld make a crude but workable 
le. 

Considerably more “vital’’ and 
mplex than the heart itself is the 
ood which the heart keeps moving. 
his is something that cannot be 
anufactured artificially by man 
yet), though the blood of one man 
n be transferred to the circulatory 
stem of another. 

The food you eat and the air you 
eathe are transferred into nutrients 
x your body cells and distributed 
roughout your body by this con- 
antly moving blood stream. Wastes 
om your body cells are brought 
ick by this stream and taken to 
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FOR ALL TYPES OF 


= MECHANICAL 


including THE LARGER SIZES AND 
LARGER QUANTITIES 


ONE 

OF THE 

BEST 

AND 

MOST Bee 
DEPENDABLE Ge 
SOURCES | 
IS THIS 
ORGANIZATION 


Recognized as source for highest quality springs, our present 
set-up and specialized equipment enable us to make very 
favorable prices on long runs of small, medium size and 
larger springs, any type, standard or special. For prompt 
service regarding estimates, spring design problems, etc. 


Write or Call our MR. RALPH KNAAK 


LLINOIS COIL SPRING GO 


2100 N. MAJOR AVE. e¢ CHICAGO 39, 
Telephone NAtional 2-8100 
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EMPLOYERS 


FOR 


COOKS - ELEVATOR OPERATORS 
KITCHEN HELPERS - CHEFS 
MAIDS-PANTRY WORKERS 

NURSES AIDS-PORTERS 
HOUSEMEN-DISHWASHERS 
ORDERLIES-BUS BOYS 


Call the 


SERVICE OFFICE 


Illinois State 
Employment Service 


371 W. Adams St. 
FRanklin 2-9384 


NO FEES CHARGED 


HOT TIN DIPPING 


Specializing in quantity produc- 
tion of industrial fabricated parts 
in steel — copper — brass — Ho- 
tel — Restaurant — Dairy — Bak- 
ery equipment. Sheets — bars — 
tubes — pipe — etc. 

Lead & special mixture coatings. 
facilities In 


Operating largest 


the industry. 


C. DOERING & SON, Inc. 


LAKE & LOOMIS STS. 
MOnroe 6-0921 


TIN PLATE 
TERNE PLATE 
BLACK PLATE 


Sheet 
Strips 
Circles 
Scrap 


NEvada 8-4100 


LOU STEEL PRODUCTS 
COMPANY 
923 $. KOSTNER AVE., CHICAGO 24, ILL. 


elimination depots such as the kid- 
neys. The harder you work, the 
more nutrients are demanded by 
your body tissues, and the faster 
must this stream move to “deliver 
the goods.” If it fails to deliver to 
any particular tissue, that tissue will 
die quickly of starvation. 

What can happen to this vital 
stream as you approach your years 
of Peak Attainment? A great many 
seemingly different things with a 
wide variety of polysyllabic names 
may occur. Actually all of these are 
different manifestations of the same 
thing: a failure of the blood to 
circulate adequately in some branch 
of the circulatory system. Perhaps 
the valves in the heart — or pump — 
are not functioning as they should; 
one of them may be failing to close 
completely when it should, thus 
allowing the blood to back up (re- 
gurgitate), or not open wide enough 
at the proper time, cutting down on 
the amount of blood that can be 
sent through it at any given time. 
Perhaps the muscle of the heart is 
weakened. Perhaps the nerve im- 
pulses which control the action of 
the heart have become disordered so 
that the two chambers of the heart 
do not act in unison. Perhaps the 
walls of certain blood vessels are 
hardened and narrowed, clogged or 
completely blocked. In all of these 
cases, blood circulation is impeded 
in some part of the body, and that 
part of the body is deprived of all 
or a significant portion of its normal 
nourishment. 


Circulatory Problems 


How should you cope with an 
aging circulatory system? Certain 
mechanical defects — particularly in 
the valves. — can now be repaired 
to some extent by surgery. These 
are exceptions. The general rule is 
that circulatory problems, once they 
make their appearance, cannot be 
dealt with in terms of cure. They 
can be, in most cases, ameliorated; 
one can learn to adapt to them. But 
they cannot be done away with. 

In other words, if you are taken 
by surprise by a circulatory accident 
of some sort, and if you survive, you 
may well recover to the extent of 
going back to work, but you will 
not recover to the extent of living 
in exactly the same way you did 
before your accident. You have come 
to your life-stage of substitution and 


Ya ey 


So, Soe Fe 
~ , 


compromise. You must come 
terms with your physiological | i 
tations. 

The very fact that your prof 
came as a surprise may upset yj 
to the point where you find it me 
difficult than it ought to be to ma 
the necessary accommodations 
life. What is more, it may cay 
your employer completely off bz 

Anything sudden and drastic gi 
rise to baseless rumors and 
alarms. Suppose your accident o 
when you are halfway through — 
important one-man assignment. Y) 
haven’t had time to brief anye 
else as to what you are doing. Yq 
superior has a generalized picture 
the broad goals you are aiming #) 
but you haven’t had an opportu 
to fill him in on details, and to d 
there has been no immediate n 
for this. Big things hinge on the | 
complishment of your  missi 
therefore everyone is tenser 
normal when the news of your a 
dent comes in. 

Everybody recalls how young @ 
healthy you looked yesterday. 
tally, by now, they practically he 
you laid out with a lily in y" 
hand. 

In about a week you are allow 
to receive a few visitors from — 
office. Your doctor thinks perhs 
it would be better if you could 
your thoughts away from busit 
altogether, but as long as this ~ 
completed mission of yours is p™ 
ing on your mind, he feels that y 
had better unburden yourself, 
briefly as possible you tell your b 
and a colleague what you have be 
doing and how best to pick up ™ 
loose threads of the mission in or¢ 
to complete it. Then you relax, yé 
mind cleared for the time being. 

When you go to the office, ye 
colleagues are polite and cordial, } 
somewhat embarrassed. They had 
expected to see you back. You ~ 
just a supernumerary now. J 
team has adjusted to your abser 
and can get along fine ‘witha y 

You are a little embarrassed yo 
self when--you-go to your boss W 
the doctor’s instructions na 
must be restricted to “light duti 
for awhile. At first it seems odd 
you that the boss should appear 
relieved at this, but after a f 
months it dawns on you that ye 
doctor’s orders had actually tak 
your boss “off the hook.” He 
been afraid you would insist on 


ack to your old job, which had 
filled in your absence. He had 
pnfidence whatever that you 
1 not have another “accident” 
2 middle of another vital mis- 
‘lousing this one up beyond 


haps you too lack confidence 
pur ability ever to come to 
| with your condition. You step 
hgly and meekly into the rut 
eredom all lined out for you, 
you stay in it, growing bitter 
martyred to the point where 
pyour oldest friends back away 
they see you coming. 
‘perhaps on the other hand you 
ate yourself. You’ve been sick, 
how you're well and as good as 
ever were. You put your foot 
i and demand a tough man- 
© of a job “with some challenge 
° just so you can prove your- 
You succeed in selling your 
fon the idea, but you don’t sell 
‘circulatory system. When the 
- accident occurs, even if by 
luck you survive, it’s curtains 
ou as a wheel in industry. 


Avoid Surprise 


of this goes to prove that cop- 
successfully with an aging cir- 
ory system calls for even more 

adjustment, substitution and 
promise. It calls for avoidance 
rprise too. All too many people 
lithely past their fortieth birth- 
with no intention whatever of 
eg heed to their health until 
» warning signal appears. “Time 
gh to go to a doctor,” they say, 
mn the first twinges of pain 
ie. 


t the first twinges of pain may 
e last. 


/any event, by the time the 
ing symptoms appear, the cir- 
ory system may be in such bad 
lition that very little construc- 
ameliorative action can be taken 
md stopgap measures to prolong 
y the week, day, or hour. You 
lot go to the nearest medical 
ice station for a new heart or 
ew set of arteries. You have to 
e do with the ones you have, 
‘the best way to do this is to 
Mtain them — not only when 
are in trouble but while they 
still in good working order. 

early any circulatory problem 
: minimized almost to the point 
re it can be ignored — provided 


a. 


it is detected early! Mild fibrillation, 
in its beginning stages, can be vir- 
tually eliminated under a proper 
course of treatment before the slug- 
gish circulation it causes can com- 
pound the damage created by it. 
Atherosclerosis, if detected early, can 
serve aS a warning signal of an in- 
cipient heart attack or cerebral ac- 
cident or cardiovascular renal 
disease, and constructive steps can 
be taken at a sensible time. Many 
valvular disorders can be corrected 
by surgery if detected early enough, 
before the valve is completely dam- 
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aged, or before the heart, in an ef- 
fort to compensate for the loss of 
circulatory pressure, has grown dan- 
gerously large, as any overworked 
muscle will do. 

Suppose you go to your doctor 
for a routine checkup and he dis- 
covers you have atherosclerosis. He 


explains this to you. Your blood 


vessels are hardened and tending to 
become narrow in places owing to 
an accumulation of mushy material. 
You are not in any danger. Most of 
your activities can be carried on as 
usual with no limitation. But if the 


“NOW, WHAT WAS THAT SUPPLIER’S NAME ?” 


“J just couldn’t recall the name of that supplier—so I 
looked in the Yellow Pages and found him in a hurry!” 


Everybody looks in the 


YELLOW 
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MEMORIALS to the Heart 
Fund are tax deductible. They 
help heart research. They are 
very greatly appreciated. Also 


bequests. ° 


Booklet on request 


CHICAGO HEART 
_ ASSOCIATION 


69 W. Washington St. 
Chicago 2, IIL 


In Lead Position and 
Equipped to Lead 


Caspers 
Tin Plate Company 


Tin Plate and Black Plate 
Plain or Decorated 


4100 West 42nd Place 
CHICAGO 32 


Telephone: LAfayette 3-0163 


SEcley 3-2765 
THE HAINES COMPANY 
CONTRACTORS 
FOR 
VENTILATION & AIR CONDITIONING 
SHEET METAL FABRICATORS 
MATERIAL CONVEYING 
WELDING 


1931 W. LAKE ST. ° CHICAGO 12 


situation becomes worse — if a block- 
age or “occlusion” occurs, you are 
in trouble. If the occlusion affects 
a vital part, such as the brain, it 
may be fatal. You are told not to 
become excited about this. The con- 
dition is not far advanced; as long 
as you are aware of it, you can take 
positive steps to hinder its advance. 
In other words you are a well person, 
but you must work a little harder 
at staying well. 

You go to your employer and tell 
him you have atherosclerosis. Before 
he leaps to his feet and backs away 
from you for fear of catching some- 
thing unmentionable, explain to him 
that atherosclerosis is a condition 
that can be considered “normal” 
for your age; that he, possibly, has 
a bit of it himself. Explain to him 
that you are well and as full of pep 
and ambition as you ever were, but 
that you and he might as well plan 
on the fact that you are not going 
to live forever. You have had your 
first warning sign of the aging proc- 
ess (not counting such trivia as the 
odd facial wrinkle, freckles on the 
back of the hand, the occasional 
grey hair or receding hairline) and 
you think it might be wise to ap- 
point someone to understudy you — 
particularly on these vital one-man 
assignments. 


In this lies the secret of living a 
full life, not only through your 
Period of Acquisition and your 
years of Peak Attainment, but into 
your golden years of Retirement. 
The alternative is trusting to luck, 
and luck is a commodity that has 
always been in short supply. 


Once upon a time, before the arts 
of diagnosis, early detection and 
therapy reached their present status, 
luck (plus a good philosophy of 
life) was the main thing that sus- 
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INDUSTRY — 


Commercial — Industrial — Residential 
Lighting Fixtures, Lamp Bulbs, Conduit, Wire & Cable 
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3918 West 63rd Street 


Alco Electric Supply Co. 
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tained any individual past 
age. Only a small percentaga™ 
it. 

Today, more than 14 million 
citizens are over 65. A large pi 
tion of this post-retirement-age 
ulation will be strong 20 years 
now. Very few of these can — 
“dumb luck” for their staying fF 
They are in good health be 
they have maintained good hi 
with the help of modern diagy 
techniques. d 

But longevity isn’t the only 
ment for health maintenance. .| 
life isn’t necessarily a long ont 
is a long life necessarily a ful 
A properly oriented individua 
knows how to live may have 
life even under sentence of 4 
tion. The secret is knowing he 
live, and part of knowing he 
live is knowing how to mai 
yourself — the total you — | 
good working order as po) 
Every part of you — mind, 
and soul — is involved in IJ 
Every part ages to some degret 
thus becomes subject to new dz 
from year to year. It is up to y 
know yourself well enough to) 
off these dangers rather the 
trust to luck and try to repai) 
damage after the dangers 
struck. 


Two-Way Radio 


(Continued from page 23) | 


demand for their units. GE nj 
communications equipment is) 
being utilized in such diverse 
as conservation, construction, — 
way maintenance, in-plant mat} 
handling, and trucking. One © 
more unique installations 4 
Hanover Shoe Farms, in Péi 
vania, the world’s largest }) 
breeding establishment. RCA 
way radio is being used by such’ 
as Roadway Express and F&F 
Intermountain Express (ove 
road truck lines), Material § 
Corporation, and Allegheny- 
Steel. 

Several years ago, Timken 
Bearing Company made a dé 
study of materials handling © 
tions in the finishing departme 
its sprawling Canton, Ohio, 
mill, which demonstrates g 
ically how two-way radio call 
production costs. The Timken 
involved two 30,000 Ib. 
straddle-type carriers whic 


id 


20 ‘cart steel bars and tubes, 
| into bales weighing 5,000- 
| Ibs., among several finishing 
lions an average of one-half to 
quarters of a mile apart. 
br to the installation of mobile 
(Motorola equipment, in this 
ithe straddle truck driver had 
lone a dispatcher, or come to 
rice, for each new assignment; 
e dispatcher had to leave the 
and hunt up the driver. There 
prolonged delays between the 
f£ one haul and the beginning 
next. Also, the trucks racked 
large amount of unproductive 
Be running to and from the 
cher’s office, because  fre- 
ly it was far off the straight- 
toute from a given delivery 
to the next pickup point. 
ere was additional waste mo- 
xecause loads had to be given 
latever truck the dispatcher 
ed to contact first. Often, one 
~ would be half a mile or more 
-from a given pickup point 
his partner was finishing up a 
only a few hundred feet 
from the waiting load. 


ring the four months prior to 
lation of mobile radio equip- 
the number of bales handled 
our ranged from 6.25 to 7.99, 
veraged 7.35. During the four 
hs after the installation the 
was 10.21 to 11.18, and the 
ee was 10.69, an increase of 
per cent in average efficiency. 
lling costs per bale dropped 
$45 to $.309, producing a 
ase in materials handling ex- 
‘amounting to $1,256 a month, 
74 a year. The cost of the radio 
ment came to approximately 
, 20 per cent of the annual 
. Timken got its investment 
‘in the first two and one-half 
hs after the radios were in- 
d on the two wehicles. 
ese two straddle carriers were 
equipped in 1948. Since then, 
ken has put transceivers on ten 
ar vehicles, plus diesel locomo- 
railroad cranes, jeeps, the 
-ambulance and fire wagon, 
numerous other units. Alto- 
the company now has 45 
les tied into its mobile com- 
ications network. 
the Timken story indicates, 
stry uses radio for a number of 
jobs besides materials-han- 
» At Johnson & Johnson’s huge 
y0 warehouse, mobile commu- 


: 


Ser ee = 


nications play a key role in inven- | 


tory control. Lift truck drivers find 
out where incoming merchandise 
should be stored by calling the 
superintendent’s office, where there’s 
a control board showing the loca- 
tion of each kind of product. 

At the Allison Division of Gen- 
eral Motors Corporation, in Indian- 
apolis, two-way radio is used by the 
maintenance, machine repair, and 
tool-stores departments. Four of the 
most frequently needed maintenance 
foremen have transceivers on the 
tricycles that carry them from one 
job to another. Radio keeps them 
in constant touch with their offices. 


ee eee Sea eee yh 
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In the machine-repair department, 
two foremen have radios, as well as 
the department’s work crews. By be- 
ing able to send these crews directly 
from one job to another, GM has 
cut downtime appreciably. This is 
particularly important at the Allison 
plant because, in some cases, an idle 
machine means a loss of hundreds of 
dollars each hour it’s out. 

Mobile radio has found little 
more than a firm toehold in many 
industries so far. But the number 
and magnitude of the benefits re- 
ported by users make it pretty ob- 
vious that the medium will enlarge 
its niche rapidly in years to come. 


$x Business MEETINGS 
COME TO ORDER 
Tailored to fit your Needs and Budget in the 


Stock 
Yard Inn 


Home of the 
Internationally Famous 
Sirloin Room 


Aporkling uw | 4=-Seasons 
Room 


A business luncheon . ..a sales 

meeting ...a convention! 

All are accommodated in the great 

new air-conditioned and remodeled 
Four-SEASONS Room of the 

Stock Yard Inn. It will pay you to see 
how little it costs to get so much more. 


Banquet prices tailored to fit your budget 
Check Now for Availabilities... YARDS 7-5580 
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87,057 sq. ft. 83,997 sq. ft. 


WL) 
LOU 


218,360 sq. ft. 


JNNIAV HLYON 


My) 


80,500 sq. ft. Mj 
1 80,279 sa. Af Mii 


SEE ANDERSON 


FOR CHOICE 
INDUSTRIAL 
SITES 


360,281 sq. ft. 


MANNHEIM ROAD 
SITE PLAN *® MANNHEIM 

AND NORTH AVENUE 
INDUSTRIAL 
DEVELOPMENT 


The district is strategically located in Melrose Park 
... %-miles east of Toll Road turnoff . . . Indiana 
Harbor Belt Line switching facilities . . . only 30 


minutes from Chicago loop . . . 7 miles from O’Hare IDEAL FACTORY AND WAREHOU 


International airport. 


CENTER FOR LIGHT INDUSTRY 


Anderson’s complete services provide a one-source solut 
to your building problems... . 


phone or write for free brochure .. . 


: ! 
! 
“AN ANDERSON PACKAGE FOR You’’ PLANT LAYOUT | CONSTRUCTION 
DESIGN | LEASING AND 
For industries interested in larger sites than ENGINEERING FINANCING 


those offered at Mannheim-North, Anderson 
has more than 350 acres of industrial sites to 
choose from in Chicago and suburban areas. 


Buildings will be designed and constructed by our 
experienced, well-staffed organization to meet your 
individual requirements. 


FINANCING: 
contact LONG-TERM LEASE HOLD—no capital investment required. 
your own broker... CASH BASIS—old facilities con be applied toward new building. 


J. EMIL ANDERSON & SON, INC. 


Engineers and Builders 
1809 BALMORAL AVENUE * CHICAGO 40, ILLINOIS * UPTOWN 8-7710 


Industrial 
Developments 


oeein the Chicago Area 


SSTMENT in industrial plant 
ilities in the Chicago Metro- 
in Area in October amounted 
6,354,000 compared with $18,- 
00 in October, 1956. For the 
en months of 1957 the total of 
investment projects came to 
069,000 which compared with 
944,000 for the first ten months 
956. However, the ten month 
for 1957 is greater than the 
i for the entire year of seven 
© postwar years, almost equal to 
and exceeded only by 1950, 
1955 and 1956. 
jects covered in these figures 
de the construction of new and 
nded industrial structures and 
isition of land or buildings for 
strial purposes. 


ark: Oil and Refining Corpo- 
m is constructing additional 
-at the Blue Island Refinery to 
ase the capacity to 30,000 bar- 
a day. It will also construct a 
line to run 15 miles from the 
Island Refinery to the Indiana 
or area on Lake Michigan 
h will bring the company sub- 
jal savings in transportation 
‘It has also purchased 20 acres 
ind in Hammond on which it 
erect terminal facilities for 
)00 barrels storage. 


bbott Laboratories in North 
ago is adding an eight-story re- 
h building to its plant, which 
contain 160,000 square feet of 
area, one of the nation’s largest 
production of pharmaceutical 
ucts. Naess and Murphy, archi- 
Abbott is also erecting five re- 
h buildings on a 207 acre 
rimental farm near Libertyville 
esearch in nutrition and disease 
rol. 

‘anklin MacVeagh and Com- 
» principal source of supplies 


for 155 IGA stores in the Chicago 
area, has purchased 11 acres in 
Centex Industrial Park near O’Hare 
Field. The first plant to be built in 
the Centex area, it will contain 200,- 
000 square feet of floor area on one 
story, with freezer and cooler capac- 
ity as well as dry storage and receiv- 
ing and shipping facilities. The firm 
will move its entire operation from 
1347 Clinton street to the new plant 
upon completion. James Rhines, ar- 
chitect; Enjay Construction Com- 
pany, general contractor. 


e Revere Electric Manufacturing 
Company, 6009 Broadway, has start- 
ed work on a new plant, office and 
warehouse building located at 7420 
Lehigh avenue in Niles. The com- 
pany has acquired a 10 acre site at 
that location and the new plant will 
contain 110,000 square feet of floor 
area, approximately double the 
amount of floor space now occupied. 
The firm manufactures industrial 
and commercial outdoor lighting 
equipment. 


e The Englander Company, 2447 
W. Roosevelt road, has purchased 21 
acres, extending from 104th street 
to 106th street from Maryland ave- 
nue to the Rock Island Railroad, 
from Pullman Standard Car Manu- 
facturing Company. Two buildings 
containing 500,000 square feet of 
floor area are on the property, which 
will be used for warehousing facili- 
ties by Englander, a well-known 
manufacturer of sleeping equipment. 


¢ Simmons Company of New York, 
bedding manufacturer, which is 
erecting a large plant in Lake Coun- 
ty, Indiana, has purchased a one 
story building of 68,000 square feet 
on 51% acres of land in La Grange. 
The company will utilize the newly 
acquired facility for manufacturing 
purposes of its upholstered furniture 
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WANTED TO BUY 


© Going business concerns 

® Confidential handling 

e $50,000,000 total sales since 
1947 


Reference any Chicago bank 


J. J. HARRINGTON & CO. 


Business Brokers 
Atten.: J. J. Harrington, Jr. 


22 W. Monroe St. — Chicago 3 
Telephone Financial 6-1322 


DE LEUW, CATHER & 
COMPANY 


CONSULTING ENGINEERS 


Public Transit 
Traffic & Parking 
Expressways 


Subways 

Railroad Facilities 
Industrial Plants 
Municipal Works 
Port Development 


Grade Separations 
Urban Renewal 


v 


150 North Wacker Drive, Chicago 6 
San Francisco Toronto Oklahoma City 


AIRLESS BLAST FINISHING 
On All Metals 
CONTROLLED SURFACES 


To Your Specifications 
SPECIALIZING IN PRODUCTION RUNS 


SAND BLAST - DEBURRING - VAPOR BLAST 
LIQUID HONING - SHOT PEENING 
DESCALING 


Pick Up and Delivery 


WAsgner 4-3500 


3213 S. Wentworth Ave., Chicago 16, Ill. 


BATTEY & CHILDS 
ENGINEERS - ARCHITECTS 
Complete Service for Industry 


231 So. LaSalle St., Chicago 4, Illineis 


ORGANIZATIONAL PLANNING 
Executive and Sales Personnel 
Counseling and Testing 


Leroy N. Vernon, Ph.D. 
Industrial Psychologist 


THE PERSONNEL LABORATORY 
Lo Salle-Wacker Bidg. @ Chicago 
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division. J. J. Harrington & Com- 
pany, broker. 


© General Mills, Inc., 104th street 
and the Calumet River, is adding 
80,000 square feet of floor space to 
its plant which will be used for 
storage. This plant manufactures 
flour and cereals. The expansion is 
expected to be completed in April, 
1958. Jones Hettelsater Construction 
Company, general contractor. 


¢ Jarke Manufacturing Company, 
5407 N. Broadway, is erecting a new 
plant in Niles, for the manufacture 
of its line of material handling 
equipment. The new structure will 
contain 34,000 square feet of floor 
area which will be completed in 
the Spring of 1958. A. M. Heda, 
architect; J. Emil Anderson and Son, 
general contractor. 


¢ Dynacolor Corporation of Brock- 
port, N. Y. will occupy the new 
24,000 square foot plant built for it 
in Aurora by Finco, Inc. Dynacolor 
has been processing photographic 
film in the east and delivering by 
air, and this will be the first opera- 
tion of the firm in this area. J. J. 
Harrington and Company, broker. 


¢ The Toni Company, a division of 
Gillette Company, is erecting a new 
chemical manufacturing operation, 
including research and development 
facilities, at 14th street and highway 
41 in North Chicago. This is the 


first manufacturing operation of this 
company in the Chicagoland area. 
The first structure, which will con- 
sist of three buildings totaling ap- 
proximately 17,000 square feet, will 
be used chiefly for research and de- 
velopment. The future plans call for 
a chemical manufacturing operation. 
The site on which this plant is be- 
ing erected includes 62 acres. 


e The Process Corporation at 30th 
street and Cottage Grove avenue, a 
greeting card manufacturer, is add- 
ing to its plant at 5400 W. 35th 
street, Cicero for a consolidation of 
operations at that location. The one 
story addition will contain 43,000 
square feet of floor area. Fridstein 
Engineering Company, engineer. 


¢ Bell & Gossett Company in Mor- 
ton Grove is adding 33,000 square 
feet of floor area to its plant which 
will be completed next spring. The 
company makes heat transfer equip- 
ment and water heating specialties. 
Engineering Systems, Inc., architect. 


e G. & G. Manufacturing Com- 
pany, machinists at 3223 W. Fill- 
more street, is erecting a new plant 
of 18,000 square feet of floor area in 
Harwood Heights. The firm will 
move to its new location approxi- 
mately next April. Klefstad Engi- 
neering Company, engineer. 


¢ Polaris Engineering Corpora- 
tion, 2215 S. St. Louis avenue, has 


e COLD ROLLED 
SHEET STEEL 


e COLD ROLLED 
STRIP STEEL 


Phone 


@ ROUND EDGE 
FLAT WIRE 
ALL TEMPERS 


@ ELECTRO 
GALVANIZED 
SHEET & STRIP 


@ SPECIAL TEMPERED 


HARRIS STEEL Co. 


2300 W.BLOOMINGDALE AVE., CHICAGO 47, ILL. 
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acquired a one story build 
5317 S. Cottage Grove aven 
expanded production of fac 
The newly acquired structur 
tains 16,000 square feet of floo 
The firm makes television 7 
tubes. J. J. Harrington and 
pany, broker.— : 


ee, | 


e Harold M. Pitman Com 
manufacturer of engravers sv 
at 3259 S. 5lst avenue, Cic 
adding 7,000 square feet of floc 
to its plant which will be | 
devoted to warehouse space. 
Schwendener, general contrac: 


¢ Lawter Chemical, Inc., is < 
8,000 square feet of storage a 
its plant in Skokie. W. Fred ° 
architect. 


e Permacrete Products, 13° 
Halsted, Riverdale, is erecting 
15,000 square foot plant in 
Holland where it will combir 
production facilities of all of it 
cago area operations. The ne 
tory, on a seven acre site, w 
devoted to the production c 
company’s line of precast co 
products. 


¢ Rubenstein Company ar 
subsidiary, Ruby Furniture | 
facturing Company at 913 W 
Buren street, have purchase 
building at 1206 W. Van 1] 
street for midwest office and | 
of these two firms. Substantial 
ernization is planned before 
pancy of the 36,000 square 
building. H. N. Lustig Com 
broker. 


e General Bandages Ine., 5 
Plymouth court, is erecting a 
factory and office building cot 
ing 10,000 square feet of floor 
to which the company will mo 
entire operations in the field o 
gical bandages and first aid sup 
A. E. Benson, architect. 


¢ Dependon Addressing Ser 
Inc., 7350 S. Halsted street, 
printing and addressing firm, 
re-locate its operations to a 1 
acquired building of 25,000 sc 
feet of floor area at 4432 S. Ask 
avenue. J. J. Harrington and | 
pany, broker. 


¢ Patt Manufacturing Com 
has acquired the four story, 3 


MBER, (ache ee 


‘foot building at 2326 S. In- 
avenue. The company manu- 
€s automotive accessories and 
oving its entire operation to the 
ly acquired building before the 
of the year. The company is now 
led at 2255 S. Michigan avenue. 
nett and Kahnweiler and Alfred 
liltenberg, brokers. 


ene Curtis Industries, Inc., 
'W. North avenue, is adding a 
process building to its plant at 
ame address. The company has 
acquired 100,000 square feet of 
area at 3100 S. Kedzie avenue. 
1€ construction project Herman 
Salzman, architect; R. W. Con- 
tion Company, general contrac- 
In the acquisition on South 
fe avenue, John Green and 
pany, broker. 


Here, There and Everywhere 


(Continued from page 8) 


Shipments of sheets and strip 
ased from 12.3 million tons in 
, to over 29.4 million tons in 
_ Over the 17-year interval, the 
ments of these products totaled 
ly 328 million tons, according 
he American Iron and _ Steel 
tute. 


te Bonus with a Bonus — Fol- 
ig a successful test program last 
Bell Savings and Loan Associa- 
is again offering “Gift of Thrift” 
icates for opening a savings ac- 
fat Bell Savings. Known as the 
§ with a bonus, the gift certifi- 
are offered to executives and 
anies to simplify their year-end 
g to employes. An analysis of 
accounts opened last year re- 
that only nine out of each 100 
Irew their accounts, while the 
we dollar value of the remain- 
1 per cent better than doubled. 
tions to accounts, plus earn- 
increased the average opening 
ice by 137 per cent. 
} 


pusewares Boom in Food 
es—In the past ten years super- 
ets have shown a 126.6 per cent 
ase in nonfood sales while food 
r volume increased 64 per cent, 
ding to the Folding Paper Box 
‘iation. Fastest growing nonfood 
is housewares, which are now 
; handled by 90 per cent of all 
markets compared with 45 per 
" 1950. Annual sales of house- 


wares have increased to $225 million 
(1956) against $11 million in 1950. 


¢ Ultrasonic Borer — Sound waves 
almost twice as high in frequency as 
human ears can detect are being 
used by Lockheed Missile Systems 
scientists to bore precise holes in 
very hard ferrite materials. 


¢ Measuring Raindrops—The size 
of raindrops is being measured ac- 
curately and automatically by an 
electronic device at the University of 
Michigan’s Engineering Research In- 
stitute. 


¢ Miniature Battery — A miniature 
dry-cell type, rechargeable battery 
that is almost indestructible and is 
expected to be “good” for ten years’ 
use has been invented by two Naval 
Ordnance Laboratory scientists. It 
weighs 1.5 ounces. 


e Boost Fighter — Bomber 
Range — An aerial refueling system 
that can turn fighters into tankers 
and back again in a matter of min- 
utes and increase the striking range 


39 
of fighter-bombers by 70 per cent 
has been unveiled by Republic Avia- 
tion Corporation. The new method 
uses an especially developed 
“buddy” refueling system said to be 


low in cost compared with other 
aerial refueling systems. 


e Stock Rights Offerings Boom 
—The tendency of American cor- 
porations to obtain new capital di- 
rectly from their own shareowners is 
becoming more marked according to 
the New York Stock Exchange. In 
the first haif of this year, 27 com- 
panies listed on the New York Stock 
Exchange obtained $1,008,662,819 
in new funds from their own 
stockholders. This money was 
raised by offering stockholders rights 
to acquire 24,024,520 additional 
shares of common stock. The billion 
dollars raised in the first six months 
of 1957 was almost as much as the 
$1,119,097,636 which 41 companies 
raised through rights offerings dur- 
ing all 1956. The first half of 1957 
also ran well ahead of all of 1955, 
when a total of $991,395,097 was 
raised by 44 listed companies. 


On Guard \w Against... 


RUST 
FUMES _ 
SMOKE 


SALTS 


WATER q 


HUMIDITY 


ZINC or CADMIUM PLATING 


Giving metal a bright, protective finish with zinc or cadmium 
plating offers good looks plus protection. Our experience in this 
service over many years is to your advantage. Consultation and 


samples on request. 


5 METAL PROTECTIVE FINISHES—Zinc, Cadmium, Phosphate Coatings, Black Oxide and Dri-Lube 


37 YEARS OF SERVICE TO INDUSTRY 


WW, ESTERN RUST-PROOF CO. 


2137 WALNUT STREET, CHICAGO 12, ILLINOIS e Tel. SEeley 3-1692 


A Lesson alwit KEVE RE Lightting equipment 


by EFENGEE / 
> 


y 


ts are stainless steel 
Mounting brackets 
| Situations. The 
expensive cross 
nes eek Possible feature 
Raion ia é ts floodlight 
| ’ Y and perform- 
ele ee uncomplicated construc- 
e Hinge section permits wiri “ypitrachite” 
be free of all strains... pulling or ie Revere, pete 
. avoids breaking of wires. No risk of Luminaire 
shorts; no perceptible movement of wires equirement : 
during lowering or raising of hinged arm. ; ai intaint 
are picet iste Series” Heavy-Duty 
ed Fole will carry 1, 2 
Service Floodlights. : aaleers in such 2 ma 


imates 
t approxima 
tern tha ‘rol of tl 


Y EFENGEE ELECTRICAL SUPPLY CO., INC. 


... 38 years of Dependable Service 


Wholesalers of Everything Electrical 
965 West Chicago Avenue e Chicago 22, Illinois « SEeley 8-3500 


WAUKEGAN BRANCH 


INTERSTATE ELECTRICAL SUPPLY CO. 
1020 Greenwood e Waukegan, Illinois e ONtario 2-1194 
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JEMBER, 1957 


ERSTATE Commerce Commis- 
on Examiner John A. Russell, in 
/ proposed report, recommends 
the commission find that pro- 
Is of railroads and motor car- 
s to establish rules limiting 
ility for loss and damage to ship- 


eased Rate Rules — National Mo- 
Freight Classification, and Ex 
tte No. 197, Consolidated Freight 
ssification “and Uniform Freight 
ssification. The railroads’ pro- 
ed rule would limit their liability 
$3 per pound subject to a maxi- 
m of $200,000 per shipment. The 
tor carriers proposed a liability 
litation of $3 per pound or $150 
> package, whichever is greater, 
yject to a maximum of $100,000 
shipment. Both the railroad and 
tor carrier rules provided for a 
irge of 10 cents for each $100 of 
ess value. Examiner Russell 
med the proposals “a practice in 
e making heretofore unknown in 
1 or motor transportation.” Di- 
ting attention to a notice sent out 
the commission prior to the hear- 
+ asking applicants as well as ship- 
rs to submit evidence of freight 
s and damage claims actually paid 
ring 1954 shipments of the af- 
ted commodities in relation to 
im payments on non-affected traf- 
Examiner Russell said, “there is 
rational explanation by either 
plicant group for their failure to 
ymit more complete claim data. 
though certain shippers opposing 
» rules also did not observe that 
tice, there is, nevertheless, sub- 
ntial shipper evidence indicating 
it there is little, if any, justifica- 
n for the proposed rules, particu- 
ly on specific types of property 
which the $3 per pound and per 
ckage limitations would be ap- 
cable.” 


ra nsportation 
and Traffic 


© Illinois Commission Sets Hear- 
ings on Under 5,000 Lbs. Commod- 
ity Rates: The linois Commerce 
Commission, by notice in Docket 
No. 10760 MC, announces that hear- 
ings concerning the continuation or 
cancellation of less-than-truckload 
commodity rates applicable on ship- 
ments weighing less than 5,000 
pounds will be held as follows: 
Chicago, Tuesday, November 12, 
1957, in the offices of the commis- 
sion, 160 N. LaSalle Street, at 10:00 
A.M. Springfield, Ill., Tuesday, No- 
vember 19, 1957, in the commission’s 
offices, at 9:30 A.M. East St. Louis, 
Ill., Thursday, November 21, 1957, 
in the Odd Fellows Hall, 244 N. 
Seventh Street, at 10:00 A.M. The 
notice states that all parties to the 
proceeding should be prepared to 
offer testimony and evidence con- 
cerning any particular rate or rates 
applicable on shipments weighing 
less than 5,000 pounds in which they 
are interested. It will be recalled 
that the commission’s findings in this 
proceeding, dated September 13, 
1956, ordered the cancellation of all 
commodity rates on under 5,000 
pound shipments, but provided 
that any carrier could apply for the 
continuation of any such rates pend- 
ing hearing as to their reasonable- 
ness. 


e I.C.C. Dockets Eastern Rail- 
roads’ Small Shipments Proposal: 
The Interstate Commerce Commis- 
sion has assigned the petition of the 
eastern railroads for authority to de- 
part from tariff publishing rules to 
the extent necessary to permit pub- 
lication of increases in rates on less 
carload shipments of 5,000 pounds 
and under, as Docket No. 32290, 
Increased Less-Than-Carload Rates 
in Official Territory. Hearing will 
be held November 18, 1957, in 
Washington, D. C. The carriers pro- 
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NEWEST and SAFEST 


METHOD of storing 


offered ONLY by 
EMPIRE WAREHOUSES, INC. 


Only one handling at the 
warehouse for goods going 
into storage! Now EMPIRE 
transfers goods direct from 
van to Palitainer, which is 
covered by a tough, dust- 
proof hood and handled in 
storage by hydraulic jack. 
“Spacesaver” pads protect 
all polished surfaces ... no 
wrapping with paper and 
twine, Have us give you an 
estimate. 


SPECIALISTS IN LONG DISTANCE MOVING 
Also Local Moving and Packing 


EMPIRE 


WAREHOUSES, INC. 
Established 1892 
General Offices 
S3nd Street and Cottage Grove Avenue 
CiTY & SUBURBAN SERVICE 
Plaza 2-4000 


AGENT ALLIED VAN LINES INC. 


A.J. BOYNTON 
AND COMPANY 


ENGINEERS AND TECHNICAL 
COUNSELORS 


A COMPETENT ENGINEERING OR- 
GANIZATION, COMMITTED TO 
RENDERING ACCURATE AND 
EFFICIENT TECHNICAL SERVICE. 


DESIGN OF PLANTS FOR PROC- 

ESS INDUSTRIES, BASED ON 

ECONOMICS OF PRODUCTION 
INCLUDING 


LAYOUT STRUCTURES 


EQUIPMENT AND AUXILIARIES 


MATERIAL HANDLING 
AUTOMATION 
ECONOMICS AND _ DESIGN 


FIXED AND MOVABLE BRIDGES 
PRODUCT DESIGN 
MACHINE DESIGN 


ENGINEERING 
OFFICE AND FIELD 
ELECTRICAL STRUCTURAL 
MECHANICAL CIVIL 
CHEMICAL SANITARY 
METALLURGICAL 


109 N. WABASH AVE., CHICAGO 
TELEPHONE: CENTRAL 6-8442 
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pose increasing rates on under 5,000 
pound shipments from 14 cents to 
29 cents per 100 pounds, depending 
upon the classification rating of the 
commodity. Their petition alleges 
that “revenues derived from the 
smaller shipments are inadequate to 
bear a proper proportion of the cost 
burden of L.C.L. freight.” 


e N.I.T.L. Files Brief in Supreme 
Court in Rock Island Motor Case: 
The National Industrial Traffic 
League has filed brief in the Su- 
preme Court of the United States in 
No. 6, American Trucking Associa- 
tions, Inc., et al. v. United States of 
America and Interstate Commerce 
Commission, on appeal from the 
U. S. District Court for the District 
of Columbia. In this case, the Inter- 
state Commerce Commission granted 
operating rights to the Rock Island 
Motor Transit Co., a subsidiary of 
the Chicago, Rock Island and Pacific 
Railroad, without restricting the 
motor carrier service to be _per- 
formed to that which would be aux- 
iliary or supplemental to the service 
of the owner railroad. The league’s 
brief asserts that the commission 


is not required by law to limit the 
motor service to be rendered by a 
railroad afhliate to that which is 
auxiliary or supplemental of the 
rail service and that the commission 
is empowered to authorize motor 
service by a railroad affiliate without 
such limitation when it finds that 
such authorization is required by the 
present and future public conven- 
ience and necessity. 


© Transportation Tax Collections 
During Fiscal Year 1957: The table 
below, prepared from an announce- 
ment by Russell C. Harrington, 
Commissioner of Internal Revenue, 
shows the federal transportation tax 
collections during the fiscal years 
1957 and 1956. 
1957 1956 
(000 omitted) 
Tax on transportation 
of property, including 
Cor lnp ete, ats oak eee $467,978 $450,579 
Tax on transportation 


‘of persons 22 2220158 214,905 
Tax on transportation 

of oil by pipeline — 37,159 35,681 

Total we Ss. SF 27.295 So Ol, LOS 


e Further Hearing November 5 in 
Iron and Steel Rate Cases: Further 


© modern preparation plant enroute on important waterway 


© 4 docks serve Chicago industry 


° 17 quality coals precision prepared 


® Ask how all-water shipments of TRUAX-TRAER = 
COALS can save you money. 


TRUAX-TRAER COAL CO. 


111 North Wabash Ave., Chicago 2, Ill. 


Telephone CEntral 6-5070 
BINKLEY COAL SALES (0 division of Truax-Traer Coal Co.) 


COMME! 


hearing in MC-C-1510, Iron and 
Articles — Eastern Common Carri 
MC-C-1629, Iron and Steel Artic 
— Eastern Contract Carriers, ai 
No. 31487, Iron and Steel Articles 
Eastern Territory, will be held 
vember 5, 1957, in the Washingté 
D. C. offices of the Interstate Co 
merce Commission. The hearing 
be limited to the following two m 
ters: (1) whether minimum mor 
carrier rates should be prescribed | 
distances over 500 miles; and ~ 
whether and to what extent rail a 
highway distances should be ust 
At the conclusion of the hear 
oral argument will be held befe 
the examiner. No briefs will be fil 
nor will an examiner’s proposed — 
port be issued. In its report a 
order in the three proceedings, — 
leased early this year, the comm 
sion prescribed minimum motor ¢ 
rier rates on iron and steel artic 
in Eastern territory and direct 
that any existing rate lower than t 
prescribed basis be increased f 
later than July 1, 1957. The proce 
ings were later reopened and t 
effective date of the report and or¢ 
postponed indefinitely. 


e 1.C.C. Suspends Motor Rate |} 
crease in Southern Territory: T 
Interstate Commerce Commissi 
has suspended tariffs published 
the Southern Motor Carriers Ri 
Conference and the Motor Carri 
Tariff Association proposing an — 
crease of five per cent in highw 
carrier rates and charges. The m 
ter has been assigned for investi 
tion under I. & S. Docket } 
M-10365, Increase — Southern Tet 
tory. The commission earlier # 
month, by order in I. & S. Dock 
M-10330, Increases — Transcontint 
tal — Intermountain — Coast, $§ 
pended a seven per cent increase 
rates published in tariffs of ¢ 
Rocky Mountain Motor Tariff F 
reau. 


e Mexican Airline Begins Ne 
Stop Service to Chicago: Mexic 
Olympic flag became a part of C 
cago history when a Super DC! 
landed at Midway airport Octot 
15. The Compania Mexicana 

Aviacion aircraft inaugurated ¢ 
first daily direct non-stop service | 
tween Chicago and Mexico Ci 
The affiliate of Pan American Wot 
Airways will serve the city with | 
passenger DC-7s, the fastest, long 
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€ passenger aircraft in commer- 
| service today. The flag was 
ght to Chicago for the Pan 
rican games slated to take place 
2 in 1959. 


dvisory Boards Forecast 2.1% 
p in Carloadings: A decrease of 
per cent in railroad carloadings 

e fourth quarter of this year as 
upared with the same period in 
6, is predicted by the 13 regional 
ypers advisory boards. The Mid- 
st Shippers Advisory Board an- 
pates a 2.4 per cent decline in its 
i during the fourth quarter. 


fidwest Motor Carriers Section 
Agreement Approved: The Inter- 
e Commerce Commission has ap- 
ved the Section 5a rate procedure 
eement of the Middlewest Motor 
ight Bureau, effective October 
1957. An order of the commis- 
1 states that the applicants have 
ised of their assent to and ac- 
tance of all the terms and condi- 
is of approval and that the 
eement has been amended in ac- 
dance with such terms and con- 
ons. Section 5a of the Interstate 
mmerce Act exempts the rate- 
king practices and procedures of 
carriers from prosecution under 
anti-trust laws when such prac- 
s and procedures have been ap- 
ved by the Interstate Commerce 
mmission. 


Can We Afford Jet? 


(Continued from page 14) 


ton mile and an indirect cost of 
cents. At a break-even load fac- 
of 60 per cent, the cost to the 
oper will be ten cents per ton 
e 
\t this level air freight is in direct 
ipetition with a large segment of 
face freight. In addition, air ship- 
nt has the advantages of speed, 
uced inventories, and lower costs 
packaging and warehousing. 

he battle will be fairly joined 
n and we can estimate an air 
ght traffic of 5.5 billion ton miles 
the United States alone by 1967 
| 11 billion on a world basis. 
is latter figure is subject to up- 
d revision because the rest of the 
‘Id may outstrip us in rate of 
wth. 

This is already happening in air 
ght. The world increase between 
8 and 1955 was 236 per cent 
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yuu] THE UNITED ELEcTRIC (}()) /\ 


... one of the basic industries supplied by 
UNITED ELECTRIC with coal shipped by the All-Water Route 
on the Inland Waterways and to Great Lakes Ports 


United Electric pioneered the all-water route which now 
makes huge tonnages of coal available by low-cost trans- 
portation to public utilities and industries on the Inland 
Waterways and at Great Lakes Ports. This new economical 
coal distribution service offers you important benefits. The 
United Electric Representative will be glad to give you full 


information. 


CUBA-BUCKHEART 
precision prepared coals 


FIDELITY 
domestic and industrial 


MARY MOORE 
No. 7 Illinois for industrial 
stoker coal and utility use 
RUBY 
washed West Kentucky 
No. 11 for industrial and 
domestic use 


BUFFALO CREEK 
washed West Kentucky 
No. 6 industrial and 
domestic stoker coal 


= 
= 
e 


CHICAGO, 307 N. Michigan Ave., Phone CEntral 6-6580 


PEORIA, Commercial National Bank Bldg., Phone 3-3711 » ST. LOUIS, Ambassador Bldg., Phone GArfield 1-3732 
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while the U.S. increased 220 per 
cent. During the same period, Can- 
ada gained 346 per cent and India 
588 per cent. 

The continuing development of 
backward areas of the world will 
contribute to the growth of air 
cargo. And, in view of the limited 
transportation facilities in these 
countries, air cargo itself will be a 
means of bringing about further 
economic gains. 

The subject of air cargo is a fasci- 
nating one. It will go hand in hand 
with the growth of passenger traffic. 
And both are about to receive a tre- 
mendous boost with the advent of 
the jet age. 

In this optimistic picture of things 
to come we face certain problems. 
These problems are both economic 
and technical in nature. But they are 
being vigorously attacked on many 


fronts. However, far overshadowing 
the problems are the tremendous 
gains which the jet age of commer- 
cial aviation will bring to the world. 
People and goods will move swiftly 
to all parts of the world. Through 
this increased mobility we shall con- 
tribute enormously to the economic 
development of the world and to the 
cause of international peace and 
understanding. 

“Can we afford to go jet?” The 
logical answer to that question is an 
unqualified affirmative. My conclu- 
sions are not based on dollars and 
cents alone. All human _ progress 
must be measured also in terms of 
less tangible considerations. The jet 
age meets the test by that standard 
also for it will vastly expand the 
horizons of all mankind and greatly 
enrich the lives of many millions of 
people. 


Creative Pricing 


(Continued from page 16) 


ing carbon arc lamps, and listening 
to Bing Crosby on an earphone set. 
It is perfectly possible to price your- 
self out of the market, out of 
growth, and out of business by using 
price as the only weapon of com- 
petition — regardless of whether you 
raise or lower the price. 

Price is just one vital cog in the 
marketing machine. It has to be 
meshed with many other vital cogs 
in the process of moving a product. 
On the uses side, the right price 
has to consider such factors as the 
real use value to buyers, as expressed 
in design and product improvement, 
in ease of application, in more useful 
packaging, in more effective’ dis- 
tribution and availability. On the 
competitive side, the right price has 
to consider the market position of 
a class of products, and the relation- 
ship of a given company to all com- 
petitors in the field. It must give 
weight to competition not only from 
within its own industry, but the 
possibility of pressure from other 
industries offering alternatives or 
substitutes. 

Even beyond that, in our economy 
of today, where people have consider- 
able amounts of disposable income, 
there is the tremendous competition 
between “things.” The relative de- 
sirability of a new TV set or a 
vacation trip; of a new car or the 
down payment on a house; or in 
industry, a new piece of material 


handling equipment or a process 
improvement. 

There is more to competition than 
just price. It has been said that 
anyone can cut price, but it takes 
imagination, skill and courage to 
compete in other areas of value. 
American industry demonstrates this 
convincingly in the upgrading of 
quality, design, use convenience, 
packaging, and in providing many 
added services. All these are values 
and competitive factors and most 
are more important than price. Com- 
pare, for example, the frozen foods 
and accessibility of the modern 
supermarket with the bulk foods of 
the cracker-barrel store. Color film 
costs more than black and white, 
but both will take a picture. 

The second basic function of pric- 
ing is to recover the costs of produc- 
tion and distribution. This, too, is 
axiomatic, but not quite as simple 
as it sounds. For to have meaning 
today, the function of recovering 
“costs” must be deepened to include 
a number of invisible costs — such 
costs as the deficiency in deprecia- 
tion recovery resulting from the ero- 
sion of the dollar; the necessary 
provisions for erosion in technology, 
where a new process may obsolete 
a plant long before it is worn out; 
and the recovery of research and 
development expenditures including 
those which did not pan out. Clear- 
ly, if pricing does not give full weight 


to the recovery of all of these | 
the battle for future growth wi 
uphill all the way. 


The third basic function of pj 
ing is to provide a “reasonable” 1 
of return on investment, and o 
again there are extra dimensions 
the concept. What is a “reasonably 
rate of return for one product line 
company or industry may be © 
adequate for another. Specific gq 
for a company will depend on 
state of development, growth pot 
tial, capital needs, rate of obso) 
cence, special economic climate 
which it operates, and upon of 
factors. In general, however, 
reasonable rate of return should 
sufficient to maintain an enterpi 
in vigorous health, able to ant: 
pate changing demands and to buy 
for growth, and to pay divider 
that will constitute attractive ea 
ings or rental on the investment 
the equity owners. 


In the electrical manufactur 
industry, for example — Ralph 
Cordiner, President of General El 
tric, has spoken his mind on t 
important subject. ‘Taking a go 
look at the opportunities and ch 
lenges facing his industry, 0 
Cordiner said last November tf 
the electrical manufacturing | 
dustry has not been earning enou 
to finance the kind of progress op 
to it and expected of it. He cit 
the growth potential in the elect 
cal field and concluded that: “Su 
a growth industry places a serio 
responsibility on those who wish 
share in its growth — the respon 
bility to risk significant investmel 
in research, development, moder 
zation, expansion, and developmé 
of manpower and markets. Curré 
levels of prices and earnings in t 
electrical manufacturing indust 
will not support required expen 
tures for these purposes in the yet 
ahead.” 


Extended to all industry, that 
an eloquent plea for pricing polie 
which give full consideration to t 
long-term needs of progress a 
growth. i 


To sum up on the functions 
modern creative pricing then, 7 
can conclude that: while price W 
always be a stimulant to consum 
tion and must remain obedient 
the laws of supply and demand, 
must also do so at levels that suppt 
other vital needs in a compan 
planning or an industry’s devel 
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; And the chief of these is 
us of progress and growth. 
ind pricing is the result of com- 
policy, not accidents. And pric- 
plicy must have plan ard method 
not be based on hunches, 
‘ons, or misinformation. Resort 
pterfuges or gimmicks will ulti- 
ly have the effect of destroying 
ipany’s ctherwise sound pricing 
y. Obvious ways by which a 
ve pricing policy can be de- 
d are such sometimes hidden 
concessions as special freight 
ances — unreasonably long 
t terms — unrealistic quantity 
unts — or under-the-table re- 
Price practices which make 
ytions of published price policy 
| a retreat from price policy to 
accidents. And like most acci- 
5, these can be costly, painful, 
nproductive. 
bound pricing policy should give 
ht to the real use value of a 
yanys products, either in the 
ase or as intermediate materials. 
prices should reflect qualities 
h give the user greater con- 
ance, service, reliability, and the 
they should thus embrace a 
mic, comprehensive concept of 
d€tition and not merely a sterile, 
juated “price only” competition. 
und pricing policy recognizes 
win obligations of a company as 
seller and buyer. Accordingly, 
urchasing practices — while al- 
striving for fundamental cost 
ction — should not overstress 
: conclusions at the cost of forc- 
a retreat from creative pricing, 
n the end this can jeopardize its 
selling price policies. In short, 
> should be — there must be — 
rity and consistency at both 
of the enterprise. 
und pricing policy recognizes, 
that no company is an island 
none can establish an exclusive 
ain in price-cutting. Every in- 
ry contains too many companies 
heavy investments to permit 
rtunistic price-cutting to go un- 
hed with counter action. 
consistent price policy will stand 
m in good stead in the market 
2. Dependability in the price 
is just as important to the 
xr — whether on the home or in- 
rial front — as is dependability 
roduct. In fact, no buyer can 
d the uneasy feeling that per- 
his competitor is buying 
per than he is, and no salesman 


or sales manager should ever fail to 
sell the positive values of a con- 
sistent fair-to-all price policy. 

A consistent price policy will en- 
able a company to plan creatively 
for the future — to plan for physi- 
cal expansion, for new product de- 
velopment, for increased research, 
for more efficient production, for 
more useful products, and for better 
earnings performance. 

Finally, a consistent creative price 
policy — firmly rooted in long-term 


4} 


growth — will better serve the pub- 
lic. Such sound and broad creative 
pricing policies will ensure that 
buyers will not pay too much in 
times of scarcity, nor will industry 
be paid so little in times of over 
supply that it will be un- 
able to continue to break new 
technological frontiers and achieve 
fundamental gains in product values, 
thereby providing for the American 
people an ever-increasing standard 
of living. 


Trends In Business 


(Continued from page 10) 


luxury and that less than five per 
cent are sold for mixing with liquor, 
he cited the following facts: 

1. For each dollar of sales, the 
soft drink industry earned 8.6 cents 
in 1956, as against an average of 
6.3 cents for 3,485 other companies. 

2. The introduction of larger 
bottles has boosted sales and profits 
while permitting lower prices. 

3. Sales of American soft drinks 
abroad are increasing sharply. 

4. Consumption of soft drinks 
last year was up 192 per cent over 
the 1935-1939 base, as compared 


with gains of only 30 per cent for 
beer, 12.9 per cent for coffee, 13 per 
cent for confectionery and 86.7 per 
cent for ice cream. 

5. Soft drink consumption is in- 
creasing rapidly during the non- 
summer months. 

6. The growing popularity of 
supermarkets has boosted soft drink 
sales by reason of better displays 
to shoppers. 

7. Soft drinks are most popular 
with teenagers and older people — 
both of which groups are increasing 
rapidly in numbers. 


complete electrical 
inspection service 


@ Motors e Maintenance 
e@ Generators e Construction 


@ Repairs e Installation 


ELECTRIC CO. 


2320 W. Ogden Blvd. * CHesapeake 3-6100 


INDUSTRIAL 


COMMERCIAL LIGHT AND POWER 


Chicago-Overseas Ship Sailings 


Vessel 


Line 


Continental Port Destinations 


Prins Casimir Fjell-Oranje Novem! 
Kurt Arlt French Novemi 
Ophelia Hamburg Chicago Noveml 
Prins Philips Willem Fjell-Oranje Noveml 
Francisca Sartori Hamburg Chicago Novem 
Sapo Anne Marie Hamburg Chicago Novem 
Description Prins Willem IV Fjell-Oranje Novemt 
CALL OR WRITE US Veslefjell Fjell-Oranje Novemk 
So We Can Serve You Herman Schulte Poseidon Novemt 
Check these Products . : : : As 
ALL MADE IN OUR MODERN FACTORIES Prins Frederik Fjell-Oranje Novemb 
Shipping Tags Rigoletto Wallenius Novemb 
Production Tags 
Die-Cut Tags Torsholm Swedish American Novemb 
Inventory Tags ‘ : : 
Manifold Tags Svanefjell Fyell-Oranje Novemb 
Carbon Slip Tags ; é . 
Tag Envelopes Ternefjell Fjell-Oranje Novemb 
oie, & Transfers Erholm Swedish American Novemb 
pene ee ee Leabeth Ahrenkiel & Bene Novem 
gee 9 Nos EERLEL Dag Leanna Abrenkiel & Bene Novembe 
Diversey 8-6000 | 
United Kingdom Destinations i 
MODERN FACTORIES IN Fair Head Head Novemk 
CHICAGO and NEENAH, WIS. : . 
Veslefjell Fjell-Oranje Novemb 
Anne Marie Hamburg Chicago Novemb 
Maria Schulte Furness Great Lakes Novemb 
Monica Smith Swedish Chicago Novemb, 
Olver. & <i Manchester Prospector Manchester Novembe 
aes Svanefjell Fjell-Oranje Novembe 
REAL ESTATE : ; ; 
Signeborg Swedish Chicago Novembe: 
© office building management Leabeth Ahrenkiel & Bene Novembe 
° pean ne Scandinavian and Baltic Destinations 
@ sales and leasing o F . D i. 
corhiviersial andunductrial Monica Smith Swedish Chicago Novemb’ 
properties. Tammerfors Finlake Novembe! 
CORN PRODUCTS BUILDING + 201 N. WELLS Ravnefjell Fjell Novembei 
ago 6° lover 3-199) 
abe AES Torsholm Swedish American Novembé 
Signeborg Swedish Chicago Novembe! 
Erholm Swedish American Novembei 
For more than a quarter of a century ALLIED'S - 
) specialized training has received universal ap- Helsingfors Finlake Novembeé 
f proval as a service to American Industry. 
| Our extensive training facilities are available to |; : 3 , ‘ 
s} you. Congult us about specialized programs to Mediterranean Destinations 
#j train and upgrade your men to more skilled ; 
S| positions as: Steven Ellerman Novembél 
e Industrial Draftsmen §ieaeer Fabre Novem 
evident be Tool-Die Designers Marquette Fabre Novembel 
Pees eMaster Machinists (iene Nisgaa Novell 
Courses e 
eTool-Die ae . 
Let a training course bea, ee of your incentive * Capo Faro Montship Capo Novembel 
rogram for deserving employees. Phone or 4 
| write Mr, H. A. Schneyer for detailed information. Caribbean Destinations P 
‘ALLIED SCHOOL of MECH. TRADES Sunny Girl Saginay Novem 


Allied Institute of Technology 
1338 S. Michigan Ave. HArrison 7-3915 


Geheimrat Sartori Ahlmann Transcaribbean Novem 
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| limit regulations. When the 
highway is finished late next 
this trip will require less than 
ours. 

xe Northern Illinois tollway is 
f four turnpikes currently un- 
mstruction in the Chicago area. 
gins near O’Hare Field, at 
it where the Northwest express- 
oute ends, and extends 76 miles 
ie Wisconsin line a few miles 
d Rockford. The three other 
dikes are: 

e Tri-State tollway, 83 miles 
which begins at the junction 
e Calumet and Kingery express- 
on the far south side, arcs 
d Chicago’s western perimeter, 
extends almost due north to the 
onsin-Illinois line. Here, the 
vay ends, but another superhigh- 
(U. S. Route 41, to be moved a 
miles west of its present loca- 
will connect with the tollway 
arry traffic to Milwaukee and 
md. 


East-West Tollway 


he East-West tollway, 28 miles 
; which starts at the ultimate 
of the Congress Street Express- 
on the DuPage-Cook County 
and angles west and slightly 
h to Aurora, where it connects 
_U. S. Route 30. 


he Calumet Skyway, which runs 
miles from the state line at 
anapolis Blvd. and 106th Street 
6th and State, and has ramp 
1ections to Michigan and Indi- 
Avenues between 61st and 63rd 
ets. The Skyway is one of two 
s In a superhighway chain that 
nately will carry Indiana toll 
| traffic directly to the Loop. The 
r link is the ‘South Route ex- 
sway, presently scheduled for 
pletion in 1962, which will con- 
with the northwest end of the 
vay. 

he three toll roads being built 
he Illinois Toll Highway Com- 
ion with revenue bonds, are 
duled to be in operation com- 
ely by December 31, 1958. Next 
mer, the entire length of the 
th Illinois tollway, and a 27 
section of the Tri-State tollway 
reen the Lake-Cook County line 
the Wisconsin border should be 


Rock Island has a big package to offer you shippers: 


Faster schedules than ever before! 
Facilities of the future at your disposal today! 
Smoother handling! 


An exceptionally well-trained personnel... 
employees who “live” their jobs! 


105 years of progressive railroading! 


For specific freight information consult 
any Rock Island representative. 


ROCK ISLAND LINES 
The Road of Planned Progress 
... Geared to the Nations Future 
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open. The Calumet Skyway, mean- 
while, is expected to be in service 
by next spring. 

It is estimated that the three turn- 
pikes being built by the Illinois 
Toll Highway Commission will carry 
210,000 vehicles a day in 1959. The 
projection for the Calumet Skyway 
is 14,755,000 vehicles the first year. 
The toll charge for cars on the Sky- 
way, and on those sections of the 
Illinois. tollways east of the Fox 
River, will be 25 cents in most cases. 
West of the Fox River, the commis- 
sion will charge approximately 1.5 
cents a mile. 

Cost of these four projects will be 
more than half a billion dollars. The 
Illinois Toll Highway Commission 
now has $377 million worth of bonds 
outstanding, and will shortly market 
another $40 million worth. The city 
is spending $101 million on the 
Calumet Skyway. 


Three Freeways 


Besides these pay -as- you- go ex- 
pressways, there are three freeways 
under construction. One is the 
Northwest expressway, a part of 
which should be open to traffic next 
year. It stretches 19 miles from the 
Halsted Street interchange on the 
Congress Street route to O’Hare 
Field. At approximately Cicero and 
Montrose Avenues, a leg branches 
off and heads north about a mile 


and a half to a connection with the 
south end of Edens expressway. 

Another freeway presently under 
construction is the western half of 
the Congress Street route. This eight- 
mile extension, running from Lara- 
mie Avenue to the Cook-DuPage 
County line, should be completed 
late in 1959, according to Hugo 
Stark, chief county highway engineer 
and one of the men in charge of the 
job (the state division of highways is 
building the section between Austin 
and Desplaines Avenues). 

Two and one-half miles of the ex- 
tension, between First Avenue and 
Mannheim Road in Maywood, are 
already completed and open to traf- 
fic. Work on the remainder of the 
route is proceeding rapidly. One of 
the big projects — construction of an 
overpass which will carry the ex- 
pressway, plus tracks of the Balti- 
more and Ohio railroad and the 
CTA over Central Avenue — was 
started recently. 

The county and city have just 
started work on their share of the 
South route, the longest expressway 
to get underway within the city to 
date. This expressway will begin at 
the Halsted Street-Congress inter- 
change, and head due south on a 
right of way carved out between 
State and Halsted Streets to 96th 
Street. Here, the expressway will 
split into two branches — one con- 
necting with Doty Avenue at 103rd 


‘MINNEAPOLIS 


your 
Canadian 
plant in 


WINDSOR! 


Windsor is ideally situated just across the U.S. border —1 mile from Detroit, Mich. 
Of Windsor’s 500 industries, approximately 14th are owned or controlled by U.S. 


interests. 


Windsor is an active, growing city, with excellent road, rail, and water transportation 
(situated about mid-way on the St. Lawrence and Great Lakes Waterway Development). 
It has an adequate supply of technical, skilled, and unskilled labour. And, of extreme 
importance to industry, Windsor has abundant electrical and water supplies — as well 
as steady and unlimited natural gas at the lowest rates in Eastern Canada. 

Windsor has a temperate year-round climate, and can offer ready-to-use industrial sites. 
You can get a complete and confidential report about Windsor, Canada’s Sth city in 
manufacturing production, by writing: Murray A. Elder, Industrial Commissioner. 


Windsor Chamber of Commerce 


CANADA BUILDING «+ 


WINDSOR, ONTARIO, CANADA 


Street, the other going southw 
the Cook-Will County line, 


system. 


The South route, Congress § 
expressway extension, and the Ne 
west route, are also a part of 
interstate system, the 41,000 
network of limited access exp, 
ways Congress made funds avail; 
for last year. Ninety per cent of 
money for such projects comes” 
the federal government, the | 
from participating local ager 
Within Chicago, this means the 
state, and county; outside Chie 
corporate limits, it’s the county} 
state. In each case, the local com 
bution is shared equally. As 
ently estimated, total costs of 
three superhighways will com 
approximately $700 million. 

All of these expressways 
ways as well as turnpikes — are 
signed for speeds of 60 to 70 = 
Throughout most of their let 
they have three or four lanes in 
direction, separated by broad meé 
strips and uncluttered by at-¢ 
intersections, traffic lights, or si 
obstacles. 

Much of the Northwest route, 
sides having eight main traffic lal 
will also have two reversible la 
built into its median strip; they 1 
be used to handle rush hour trai 

Both the South route, and ~ 
Northwest route west of Califor 
Avenue, will have CTA trains r 
ning in the median strip, similar 
the arrangement on Congress Str 
Chicago, incidentally, is the first ¢ 
in the nation to put its mass tra 
portation facilities in such a Kk 
tion. 


§ 


7 


Notable Achievements 
Each project is a notable engin 
ing achievement. The three Illin 
tollways, for example, are the f 
highway projects of any kind in- 
Middle West to utilize pre-s 
concrete bridge girders. By 
concrete in these girders, the 
highway commission estimates i 
construction costs approximate 
million and shortened constru 
time several months. Pre -str 
girders are also being used on 
Northwest route, and will be 
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Your copy of the latest 
edition of this Guide to 
Sources of Supply in the 
CHICAGO MARKET 
will be mailed FREE if 
you write at once on your 
letterhead or mail the 

coupon below. 


CHICAGO— 
America’s Most 
Diversified 
Source of Supply 


If you come to Chicago to buy 
or if you order by mail, you need 
this latest directory of manufact- 

urers and wholesalers in Chicago. 
Act at once.The supply is limited. 
Mail this coupon NOW. 


Buyers Guide Division 
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DANIEL HAYS 


Finger free 


..the most comfortable 


gloves in the world 


* designed by 


merry hull 


NOTE: 
SEAMLESS 
PALM 


Others $5.95 up 


BEACHEY(&) LAWLOR 


Established 1898 


114 WEST ADAMS ST. FIELD BUILDING 
CHICAGO 3 STate 2-5559 


CODE DATING 


Automatic, Dependable, Guaranteed, 
Friction and Power-driven Machines 
Write, giving details on a specific coding 
problem. 

KIWI CODERS CORPORATION 


3804 N. Clark St. Chicago 13, Mil. 


METAL NAME PLATES 


Etched or Lithographed Plates 
with Holes or Adhesive Backs 


RELIABLE SERVICE 
CHICAGO NAME PLATE CO. 


Chicago 26, Ill. AMbassador 2-5264 


A-Z LETTER SERVICE 
ESTABLISHED 1918 
PLANOGRAPHING @ | MULTILITH 
MIMEOGRAPHING | @ MULTIGRAPHING 

RESSING @ MAILING 
DIRECT MAIL CAMPAIGNS 


139 N. CLARK DEarborn 2-1891 


Say You Saw It In 


COMMERCE MAGAZINE -Thanks 


it Will Help You Too 


even more extensively on the South 
route. 

In various stages of preliminary 
planning are several other express- 
way projects. Probably the most im- 
portant one is a comprehensive face- 
lifting of the Outer Drive from Oak 
Street to a point south of the Mu- 
seum of Science and Industry. Most 
of this section was recently desig- 
nated a part of the interstate system. 


The plan was drawn up by the 
Chicago Park District and is now 
awaiting approval of the four par- 
ticipating agencies—the city, county, 
state and the U. S. Bureau of Public 
Roads. Soon after they give the go- 
ahead, construction should start. 


Major Features 


These are the major features of 
the project: grade-separated inter- 
sections would be built at Oak, 
Ohio-Ontario, Wacker, and Jackson. 
The present south approach to the 
Outer Link bridge, with its two 
right-angle turns, would be elimi- 
nated. Instead, the roadway, after 
crossing the river, would continue 
due south over filled-in lake, to a 
point beyond Monroe Street. Here, 
the pavement would start curving 
gradually west, and connect with the 
existing drive at approximately 
Jackson Boulevard. 

Between Balbo Drive and approxi- 
mately 25th Street, a new Outer 
Drive pavement would be built; one 
plan calls for putting it east of the 
present location, along a route that 
passes across Northerly Island. One 
result of this shift would be removal 
of traffic congestion on the Drive 
near Soldier Field, Grant Park, the 
Chicago Natural History Museum, 
Shedd Aquarium, and the proposed 
new convention hall. State highway 
officials emphasize, however, that 
even if the convention hall were not 
to be built on the lake front, a re- 
routing of the Outer Drive is neces- 
sary in this area to make it conform 
to interstate highway standards, 


Between 49th Street and approxi- 
mately Hayes Drive in Jackson Park, 
the Outer Drive would be widened 
and straightened. Then, a new multi- 
lane highway would be built, run- 
ning southwest through the park, 
and connecting with Stony Island at 
67th or 69th Streets. 


Related to this project is another 


which involves making Stony Is 
into an interstate highway as fa 
79th Street, where it will con 
with the Calumet Skyway. 

Also in the plan now being | 
sidered by city, county, state 
federal officials is the South 
route expressway, which would 
gin at the Outer Drive in the y 
ity of 23rd Street, and head west | 
slightly south over the old Ili 
and Michigan canal bed, eventt 
joining existing U. S. Route 66.” 
latter road recently was modern) 
into a divided, four-lane free 
down to St. Louis. Within thal ' 
U. S. 66, which now runs al 
Ogden Avenue, would be transfey 
to the new expressway. 

Since these projects, if appro} 
will be paid for largely with me 
already available from the inters 
highway fund, it is more than il 
they will get started relatively s 

The other projects now in_ 
preliminary planning stage probi 
will have to be built with 
road funds. Under this setup, f 
and local government agencies § 
costs on a 50-50 basis. Here are 
projects, all of which have surmo 
ed the first hurdle — approy 
principle by the Chicago city co 

An extension at the north en¢ 
the Outer Drive, from the exist 
terminus at Hollywood Avenue, 
the city limits at Juneway Terr 


Cross-town Route 
ai 
A cross-town route, on or ali 
California Avenue, from a junct 
with the Northwest Route, near 
versey, to the Southwest Route 
approximately 33rd Street. 


An extension of the recently @ 
pleted Wacker Drive extension. B 
levels of this thoroughfare would 
built east along the south a 
the river to the interchange a 
tion with the Outer Drive 
tioned earlier. Lower-level E 
would rise to street level by 
of a ramp built immediately “— 
the Drive. 


The Southeast route, involvini 
provement to the present 
Shore Drive, from Jackson — 
down to Indianapolis Boul 
This project also involves ar 
pressway out of Indianapolis 
vard to its junction with the 
met Skyway at the city limits. 
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ersion of Stony Island, be- 
79th Street and its connection 
oty Avenue at 103rd, into a 
H-access route similar to the 
ate highway section north of 


r 


oing to be a long time before 
fof these superhighways are 
d, as is indicated by the fact 
e interstate program still has 
st 12 years to go. None of the 
sers in this area in a position 
w doubt that Chicago’s share 
ake any less than 12 years to 
ialize fully. 


Complex Job 


iajor reason for what may seem 
se-like speed in getting the job 
is that building a modern ex- 
ay is a fantastically complex 
specially in a major urban 
' like Chicago. Here’s just one 
e of the problems involved: 
Hubbard and Green Streets, 
cks of the Chicago and North 
rm, Milwaukee, and the Penn- 
ja railroads are going to cross 
‘orthwest Expressway. A three- 
grade separation has to be 
without interrupting train 
e. The temporary railroad 
2, as it passes over the express- 
will be supported on some 600 
piles, each approximately 90 
ong. A variation of a few de- 
in the alignment of many of 
piles would cause expensive 
pe to an underground storm 
and telephone cable tunnel 
under the expressway right of 
[he working drawings covering 
me-half of the new grade sep- 
m fill 160 pages. Preparing 
plans required some 80,000 
hours. 
en the new super roads are 
though, Chicago motorists will 
an era of driving pleasure. No 
r where one lives within the 
go area, he will be only a few 
tes from an expressway to 
town or across town. And if 
foing out of town, he'll prob- 
de able to drive all or most of 
ay without stopping for a traf- 
ht. For each of the superhigh- 
now being built ties into the 
tate system which, when com- 
i, will provide a network of 
d access highways linking just 
every U. S. city with a popu- 
| of 50,000 or more. 


STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, AND CIRCULATION  RE- 
QUIRED BY THE ACT OF CONGRESS 

OF AUGUST 24, 1912, AS AMENDED BY 
THE ACTS OF MARCH 3, 1933, AND 
JULY 2, 1946 (TITLE 39, UNITED 
STATES CODE, SECTION 233) 


OF COMMERCE Magazine, published monthly 
at Barrington, Illinois, for October 1, 1957. 

1. The names and addresses of the publisher, 
editor, managing editor, and business managers 
are: Publisher, Chicago Association of Commerce 
and Industry, 1 N. La Salle St., Chicago, Illi- 
nois; Editor, Alan Sturdy, 1 N. La Salle St., 
Chicago, Illinois, 

2. The owner is: (If owned by a corporation, 
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immediately thereunder the names and addresses 
of stockholders owning or holding one per cent 
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dustry, 1 N. La Salle Street, Chicago, Ill.; Presi- 
dent, Joseph Block, 1 N. La Salle Street. Chi- 
cago, Ill.; Executive Officer, Thomas Coulter, 1 N. 
La Salle St., Chicago, Ill. 

3. The known bondholders, mortgagees, and 
other security holders owning or holding 1 per 
cent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are none 
so state.) None. 


4, Paragraphs 2 and 3 include, in cases where 
the stockholder or security holder appears upon 
the books of the company as trustee or in any 
other fiduciary relation, the name of the person 
or corporation for whom such trustee is acting; 
also the statements in the two paragraphs show 
the affiant’s full knowledge and belief as to 
the circumstances and conditions under which 
stockholders and security holders who do not 
appear upon the books of the company as 
trustees, hold stock and securities in a capacity 
other than that of a bona fide owner. 


(Signed) ALAN STURDY, 
Editor. 
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day of September, 1957. 
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stop: me...1f... 


Scoutmaster — “Jimmy, what good deed 
did you do today?” 

Jimmy — “Well, a lady who got on the 
bus I was on had lost her purse and 
couldn’t pay her fare...” 

Scoutmaster (interrupting) —“And you 
paid the fare, I presume?” 

Jimmy —“Oh no. I told her the short 
cut for her walk downtown.” 


The trailer truck driver hauling a load 
of new cars was having headlight trouble. 
Unable to correct the trouble, he finally 
climbed up and turned on the lights of 
the front car. Pulling his rig back on the 
highway, the trucker saw an approaching 
car suddenly swerve, smash through a 
guardrail, and skid into a cornfield. He 
halted the truck, ran back to the overturned 
car and pulled out two stunned but unin- 
jured occupants. 

“What happened?” demanded the truck- 
er. 

“Well, as I was telling Sam,” explained 
the dazed motorist, “if that thing is as wide 
as it is high, we’d better get off the road.” 


A draftee was awakened by his platoon 
Sergeant after the rookie’s first night in an 
Army barracks. 

“It’s four-thirty!” bellowed the sergeant. 

“Four-thirty!” gasped the rookie, ‘‘Man, 
you'd better go to bed. We got a big day 
tomorrow!” 


Husband: 
evening!” 

Wife: “Okay, but leave the light on in 
the hallway, just in case you get home be- 
fore I do.” 


“Let’s have some fun_ this 


The elderly Scot was still up when his 
son returned from a courting trip. 

Son — “Why are you so worried, Dad?” 

Dad —“Just wondering how much the 
evening cost.” 

Son —“Just fifty cents.” 

Dad —“That was not so much.” 

Son (simply) — “It was all she had.” 


Teacher—“What tense is, ‘I am beauti- 
ful’?” 
Junior—“Past.” 


The extent of a man’s appetite for dinner 
is determined by how many sandwiches his 
wife ate at bridge club that afternoon. 


Employe—“I have been here 10 years 
doing three men’s work for one man’s pay. 
Now I want a raise.” 

Employer — “Well, I can’t give you a 
raise, but if you'll tell me who the other 
two men are, I'll fire them.” 


“The evidence shows, Mrs.. Jones, that 
you threw a soup plate at your husband.” 

“It shows more than that, your honor. 
It shows that I hit him.” 


“Listen, Captain,” said the perspiring 
police officer, “we’ve been giving that 
ventriloquist the third degree for an hour 
and a half; and a plainclothesman, three 
cops, and a police lieutenant have con- 
fessed to the crime—shall we go on?” 


“I really don’t ask much in life,” said the 
pretty young blonde. “All I want is a nice 
man to love and understand me. Is that 


id 


too much to expect of a millionaire? 


Se nS ee Ce ee ee oe ee ee 
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“Dad,” asked the small boy, “w 
man not allowed to have more 
wife?” 5 7 

“My son,” replied the father, “w 
are older you will realize that the la 
tects those incapable of protecting” 
selves.” 


‘ 


a 


Sailor—“Drinking makes you look 
tiful.” . 
She—“But I haven’t been drinking, 


Sailor—“I have.” 
: 


e 

As the crowded elevator descended 
ing Mrs. Jones became increasingly 
with her husband, who was delighted 
pressed against a gorgeous blonde. 

As the elevator stopped at the main 
the blonde suddenly whirled, slappec 
Jones and said—“That will teach yi 
pinch.” 

Bewildered, Mr. Jones was halfway { 
parking lot with his wife when he cho) 
“I —— didn’t pinch that girl.” 

“Of course you didn’t,” said his 
consolingly. “I did.” 


© ' 

“With a single stroke of the brush,’ 
the school teacher taking his class thi 
the art gallery, “Joshua Reynolds — 
change a smiling face into a frowning 
“So can my mother,” said a small 


: 


e 
Lady—“How could 
who trusted you?” 


Tramp—‘Lady, people who don’t 
you can’t be swindled.” 


. ‘ 
you swindle 
be . 


The boy looked at the prices of the ~ 
at the drive-in, then turned to his dati 
said ,““What will you have, my plump 
doll?” | 


Fe OWORTH 


“It's such a minor thing, you won’t charge much for it, will you?” 


Wkmo- to: 
‘Chicago Employers, 


Professional, Sales 


and Clerical Workers 


* Whether you are the head of a company 
or one of the people who makes the wheels 
go ‘round, we may be able to help you—and 
it won't cost you a cent! 


*x OUR PROFESSIONAL DIVISION serves 
thousands of Chicago firms. Our files contain 
applications from graduates of 106 colleges 
and universities. We serve all professional 
people, from accountants to zoologists, as 
well as sales and clerical applicants. 


* No fees charged applicants or employers. 


Professional, Sales & Clerical Office 


Illinois State Employment Service 
73 West Washington Street 
FInancial 6-3960 


(For ISES offices serving Industrial and Service Workers, 


See Page 674 of the Red Book) 


Naame. 
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’ come more tha 


once a year in Chicago? 


? 
4 hes the night before Christmas. 


And all through Affluent & Rich’s, store counters 
were bare. Everything from rhinestone-studded dog- 
collars to ivory-inlaid elephant guns had been 
wrapped with care and delivered to Chicago house- 
holds so that St. Nick could be there. 


<p 
It seems that A & R special- (QR eal 
ized in “‘something for the & CAG 
man who has everything” — 
and usually sold somebody 


else on giving it to him for Christmas. So the Yule- 
tide season was high-tide season for A & R sales. 


“Too bad Christmas comes but 
once a year,”’ sighed Mr. Rich. 


“What makes you think it doesn’t come more 
often?” volunteered a still, small voice. (It seems 
that Joe, figure-skating expert from the Chicago 
Tribune, was back with another one of his hot ideas.) 


“Christmas comes every day in Chicago,” continued 
Joe. ““And here’s why: In the Chicago metropolitan 
area, an average of 10,306 adults over 20 celebrate a 
birthday every day. And next to Christmas, those 

18°. days are the very 


aS best gift-giving 


““A day in June may 
be a pretty rare thing,” added Joe. “But obviously 
a birthday in June isn’t. An average of 15,172 


Chicago Tribune 
THE WORLD’S GREATEST NEWSPAPER E > 


Chicagoans celebrate birthdays every June dz 


And while Mr. Rich was mentally multiplying 
15,172 by 30, Joe went on with his st 


“‘Now fewer Chicagoans were born in Febru 
(which has 28) than during any other month. E 
so, 7,926 birthdays (not counting Washington’s’ 
Lincoln’s) are celebrated every February day in: 
town. August and September are other big Chi 
birthday months, followed by April, May, © 
October—all with well over 10,000 a day.” 


“In other words,”’ summarized Joe, ‘‘birthdays © 
ply a big gift business every day in Chicago. y 
not make Christmas last all year long by promo 
your merchandise through- 7a j 
out the year in special GE 

ads keyed to all gift-giving D 
occasions?”’ 


“And the best place to do it,” added Joe wit 
flourish, “‘is in the advertising medium that’s © 
by 7 out of 10 Chicago Santa Clauses.” 1 
And if you know Joe, you can guess the 
of the medium he suggested. 


Now maybe you sell sachet or safety razors ins) 
of sporting goods. But if you want to sell m 
them in Chicago, call in Joe. Nobody k 
Chicago like the Tribune. Nothing sells C 
like the Tribune. And Joe’s the joe to give the 
to you. 


